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| Swayne Says $17, 000, 000 
' For Rail Relief Pool Coming 
From Cars, Trucks, Roads 
N. A. C. C. Official Bases Estimate on 1931 Produc- 


tion; Gasoline Charges Principal 
Automotive Item 


NEW YORK, Jan. 4.—Always a major supporting fac- 
tor for rail carriers, the manufacture and use of automobiles, 
highway construction and associated activities will now con- 
tribute a considerable portion of the pool to be raised for 
afflicted railroads through special charges, according to an 
estimate made by Alfred H. Swayne, vice-president National 
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Automobile Chamber 
traffic committee. Mr. 


General Motors Corporation. ¢ 


“Automotive freight, which in- 
cludes the shipping of automobiles, 
trucks, parts, tires, gasoline and oil | 





for automobile uses, and highway | 
construction materials, will add| 

| 
more than $17,000,000 in the year| 


1932 to the pool authorized by the} 
Interstate Commerce Commission,” | 
said Mr, Swayne. “My figures are 
based on conditions in 1931, when 
the production of cars and trucks 
has been at low ebb. Gasoline ship- 
ments, however, have held up, owing 
to the continued use of cars and 
trucks. Highway building has also 
been active during the year.” 

In denying a general increase in 
freight rates the commission au- 
thorized collection from shippers of 
a sum estimated from $100,000,000 to 


(Continued on Page 10) 


DODGE TO ANNOUNCE NEW 
MODELS JANUARY 9, 1932, 


Detroit, Jan. 4—A. vanDerZee, 
general sales manager of Dodge 
Brothers today made public the fact 
that Dodge Brothers will announce 
its new lines for 1932 on January 
9.. The line will embrace six and 
eight eylinder cars, all equipped 
with floating power. 





of Commerce and chairman 
Swayne is vice-president of the 


of its 


CHURCHILL NAMED 
BUICK VICE-PRES.; 
OTHERS PROMOTED 


Flint, Mich. Jan. 4.—Announce- 
ment is made by E. T. Strong, presi- 
dent and general manager of the 
Buick Motor Company, of the pro- 
motion of C. W. Churchill from gen- 
eral sales manager to vice-president 
im charge of sales. and of George 
H. Wallace from assistant sales 
manager to general sales manager. 
Norbert H. Fell, assistamt to the gen- 
eral manager, will be in charge of 
personnel, with F. W. Boswell as 
welfare director, These appoint- 
ments became effective January 1, 

Churchill has been with Buick for 
eleven years and is a veteran auto- 
mobile sales director. He has been 
general sales manager of Buick since 
December, 1926, when he was pro- 
moted to that post from the position 
of director of sales. 

The new vice-president was iden- 
tified with Winton before going to 
Buick in 1921. He joined the Win- 
ton organization in 1904 and rose 


(Continued on Page 2) 











Late News Flashes 


Detroit, Jan. 4.—S. G. Mit 


vertising manager of the Federal Motor Truck Company of 
Mr. Mitchell has been connected with the com- 
pany since it was formed in 1913. 


this city. 


% > 


Detroit, Jan. 4.—H. G. Moo 


Plymouth, has announced that approximately 
these cars have been sold since the floating power 
was placed on the market six months ago. 


% a 


Aurora, Ill., Jan. 4.—At th 


board of directors of the Trind] Corporation of this city A. 
W. Lauder, vice-president and general manager, was elected 
president, succeeding J. H. Trindl. 


tinue as general manager. F. 
president. 


% be 


New York, Jan. 


Other oificers and directors remain as before. 


4.—The Graham-Paige dealer luncheon 
has been changed to Friday, January 15, at Essex House, 160 | 
Central Park South. This supersedes previous notices. 


WATCH BIG HUPMOBILE ANNOUNCEMENT TOMORROW 


chell has been appointed ad- 


+ 
ck, general sales manager for 
100,000 of 
model 


x 
e last regular meeting of the 





Mr. Lauder will con- 
H. Trind! was elected vice- 


a 











Churchill has been made 
vice-president of Buick Motor Com- 
pany in charge of sales and George 
H. Wallace was made sales manager 


Cc. W. 


of the company. Buick is a division 
of General Motors Company. 

Mr. Churchill was formerly gen- 
eral sales manager and Mr. Wallace 
assistant sales manager. 


HUPP DEALERS 
FROM FIVE STATES 
SEE NEW MODELS 


Chicago, Jan, 4.—Dealers from 
five states, over 300 in number, 
gathered here today as guests of 
the Gambill Motor Company, Chi- 


cago distributors, for a preview of | 


the 1932 Hupmobile line and to get 
an outline of plans for this year. 


|'The sessions were held at the Ste- 


vens Hotel and were addressed by 
R. S. Cole, vice-president of Hup- 
mobile, in charge of sales. 


The dealers in attendance came 


from Illinois, western Michigan, In- 


diana, Iowa and Wisconsin. A spe- 
cial entertainment program was 
arranged by President C. E. Gambill 


(Continued on Page 11) 


Olds Sixes and Eights 
Price $100 Apart 


Lansing, Mich., Jan. 4.—Prices 
on the new Oldsmobile six and 
eight-cylinder models, which are 
mounted on the same chassis, 
with the exception of the power 
plants alone, are announced to- 
day as follows: 

OLDSMOBILE SIX 
Two-door sedan 

















BusineSS GOUPC ......ccccere 

Sport COUNE ...ccccecce ° 925 
Four-door sedan ......s++.+ 955 
Convertible roadster ........ 955 






Patrician sedan 
OLDSMOBILE EIGHT 
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A National Newspaper for Every Branch of the Industry 
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Olds Six and Kight on One Chassis 


|so_ brilliantly, 











$12 Per Year. 





5 C ents. 


v, 


5, 1932 








Syncro-Mesh, Free Wheeling 
_ Automatic Choke, Longer 
| Wheel Base, Decarbonizer 






Bodies Have Air Curve Design, With Roomier Interior 
And Many Conveniences 


| Grand Rapids, Mich., Jan. 4.—Oldsmobile today inaug- 
'urated an interesting experiment in offering its new lines 
‘for 1932. A six-cylinder engine and a straight eight-cylin- 
der engine are offered, mounted on the same 116%-inch 
w heelbase chassis | at a price differential of $100 for similar 


, *body models. 
BUS REGULATION 







The straight eight engine has a 
bore and stroke of 3 by 41% inches, 


j}automobile industry enters 1932 in 










Two-door sedan ..........- $975 
Business COUpe .......-+++. 975 
BOre COUNS i. cccecccsoecece 1,025 
Four-door sedan ........+. 1,055 
Convertible roadster ....... 






Patrician sedan 









’ goods back and forth, 


REPORT B. LC. C. 
READY THIS WEEK 


Washington, Jan. 4.—The Inter- 
state Commerce Commission's report 
on its investigation of the co-ordi- 
nation of motor transportation, in- 
cluding its recommendations with 
respect to the public regulation of 
interstate transportation by com- 
mon-carrier motor trucks and 
buses, is now expected to be made 
public some time in the coming 
week, 

The commission has been engaged 
jon this investigation for about a 
year and a half, holding hearings 
in seventeen cities throughout the 
country and receiving evidence from 
nearly 300 witnesses covering prac- 
tically every phase of motor trans- 
portation, under the direction of 
Chairman Ezra Brainard, Jr., and 
Examiner Leo J. Flynn. 

In its recent annual report the 
commission renewed its recommen- 
dation for the regulation of com- 
mon-carrier buses operating over 
regular routes and while it did not, 
in advance of the report, recom- 
mend regulation of trucks it indi- 


(Continued on Page 2) 





giving a piston displacement of 240.3 
cubic inches. The taxable horse 
power rating is 28.8, but the en- 
gine develops 87 horse power at 

3,350 r. p. m., on dynamometer test. 
The power plant has five bearings 
on the crankshaft and six on the 
camshaft. The crankshaft is count- 
erweighted and fitted with a vi- 
bration damper. Drilled passages are 
provided to lubrication of connect- 
ing rod «bearings. The crankshaft 
weighs 83 pounds. 

Pistons are of gray iron, electro- 
plated and fitted with two com- 
pression rings and two oil control 
rings. Intake valves are of alloy steel 
with silichrome exhaust units. Re- 
movable guides are fitted. Valve 
lifters, of the mushroom type, ro- 
tate in removable brackets in groups 
of four. They are inclosed. 

Lubrication is force to all main, 
connecting rod, camshaft bearings 
and piston pins, with spray to other 
parts. The oil capacity is seven 
quarts and an oil temperature regu- 
lator is provided. 
| The carburetor is a Stromberg 
plain tube, double-ventri, duplex 
downdraft instrument. It is con- 
nected with the duplex manifolds, 
each leading to four cylinders. The 
fuel distribution thus obtained is 


(Continued on Page 3) 





Erskine Sees Improved Car 
Market at Home in 1932 


South Bend, Ind., Jan. 4.—The 


a healthy condition, physically and 
mentally. Plant facilities are ship- 
shape and new products of surpass- 
ing merit are launched upon the 
market. Never in its long, glorious 
history has the industry functioned 
efficiently and eco- 
nomically in expressing itself to 
motor car buyers in particular and 
to the transportation world in gen- 
eral. The cars exhibited at the 
New York and Chicago National 
Automobile Shows will themselves 
demonstrate these achievements and 





create new buying urge in the mar- 
kets. 

Many of the existing cars, num- 
bering 6,000,000 practically worn-out, 
must be replaced in 1932 through 
sheer necessity, if normal transpor- 
tation requirements are to be met. 


| Over 20,000,000 passenger cars and 
| 3,000,000 commercial cars now oper- 


}ate in America, moving people and 
mostly bent” 


on business. Only motor cars can 
do this work because horses are 
gone from our streets and roads. 

Is the United States a twenty 
million car country or are we a fif- 
teen million car country, as some 
economists suggest? Out of the six 
million cars and trucks over seven 
years old and now in use, how many 
must be replaced in 1932 because of 
obsolescence? How many people 
who own them will be able to buy 
new cars? Consideration of these 
questions interests the automobile 
industry. The outcome will deter- 
mine the degree and extent of its 
operations in 1932, and inevitably 
bear directly upon the _ business 
prosperity of the country as a whole, 

By making 1932 new cars better 
than ever, the industry has made a 
determined effort to stimulate new 
buying and replacement, to the 
greatest possible extent, and there- 
by contribute its part to the dissi- 


(Continued on Page 10) 



















WASHBURNE HEADS GENERAL TIRE TO REPORT 


FLEET SALES DIV. 
CREATED BY PERMITE 


Cincinnati, Jan, 4.—With an in- 
creased number of prominent fleet 
operators specifying the Permite 
super-duty line of pistons and 
valves, Aluminum Industries, Inc., 
has created a new fleet sales divi- 
sion. 

W.H. Washburne wil] be in charge 
of the new division, co-operating 
with Permite jobbers in handling 
the business. 

Washburne, who joined Alumi- 
num Industries in February, 1930, as 
district manager of the industrial 
sales division in Mid-Western terri- 
tory, has had an experience of 
twenty years in the parts industry. 
He became known widely as a result 
of several inventions now in gen- 
eral use in the automotive field. 
After filling several executive posi- 
tions capably, Washburne joined 
one of the leading parts organiza- 
tions several years ago and left that 
company to join Aluminum Indus- 
tries. 

He will continue his activities in 
jobber clinic work, and all business 
in connection with distribution of 
Permite super-duty products will be 
handled through Permite jobbers. 

According to W. E. Mcllroy, direc- 
tor of distribution, an unusual ad- 
vertising campaign has been out- 
Jined to support Washburne and the 
Permite jobber organization in this 
work, 


BUS REGULATION 
REPORT B. I. C. C. 
READY THIS WEEK 
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CHURCHILL NAMED 
BUICK VICE-PRES.: 




















(Continued from Page 1) 


cated that it would do so in the 
forthcoming report, without indicat- 
ing the extent of the regulation that 
would be proposed. The commission 
has also recommended to Congress 
an investigation for the purpose 
of determining whether and to what 
extent motor, water and air carriers 
operating in competition with the 
railroads are receiving direct or in- 
direct government aid amounting in 
effect, to a subsidy. 





GEORGE H. WALLACE 
(Continued From Page 1) 


from branch sales manager to gen- 
eral manager of the entire organ- 
ization. 

Wallace joined Buick after six 
years with the Chevrolet Motor 
Company, He went to Buick in May 
1929, from Los Angeles, where he 
had been zone manager for Chev- 
rolet. He joined Buick as assistant 
sales manager. 

Fell has been with Buick since 
December 1925, when he became as- 
sistant secretary to the late Harry 
H. Bassett, then president of the 
Buick. Shortly afterward he became 
secretary to the president and a 
year and a half ago was given the 
office of assistant to the general 
manager. 

Boswell is another Buick veteran, 
having joined the organization in 
1919, after three years as managing 
secretary of the Flint Vehicle Fac- 
tories Mutual Benefit Association, 
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RATES , an organization which later merged 
Single $4.00 rs with the Industrial Mutual Associa- 
. tion. 
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THIRTY BUSES ON NEW LINE 
Trenton, N. J., Jan. 4.—Subject to 
restrictions, the Reading Transpor- 
“-npany has been granted 
1 by the Board of Public 
ae Commissioners to operate 
thirty buses between Trenton and 
Somerville, with limited local service 
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1932 Oldsmobile Eight Patrician Sedan 


PROFIT FOR FISCAL ORT | MARMON SALES RALLY 


Akron, O., Jan. 4.—Sales of the 
General Tire and Rubber Company 
during the fiscal year which closed 
November 30 amounted to $20,822,- 
000, and during the year the com- 
pany produced and sold more tire 
units than during any previous year 
in its history, William O'Neil, presi- 
reported to company stock- 
holders at the annual meeting of 
the company last week at the gen- 
President 
the stockholders 
that because of the fact that Price, 
Waterhouse & Co. had not yet com- 
pleted the annual audit of the com- 
pany’s books it would be impossible 
to make public earnings figures at 
this time, but that they would be 


OTHERS PROMOTED 
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Dual Ratio 





* « 


A Hudson-Essex Trick 


* 





” 


The Migration Is On 


* 


” 


* 
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Chris Sinsabaugh—Detroit Editor 





T seems to me dual ratio hasn’t had a fair break in Au- 
burn’s announcement of the new line in that the twelve 
has been a predominating feature, whereas it strikes me that 
dual ratio is so unusual it stands out like a sore thumb as one 
of the leading mechanical features so far publicized for 1932. 
We have had two-speed rear axles before, referring to 
when Cadillac tried out the Austin idea some fifteen or six- 
teen years ago, but Auburn’s seems to be something different. 
The two should not be confused. And Cord hasn’t put it on 
without due experimentation. For instance, one unit was 
were in attendance, in addition to all| Snapped on and off 34,000 times in test and the speed changed 
sales officials and executives sta-| every thirty seconds, and dual ratio came clean. 
tioned at the Marmon factory. * * os 
- Wien ac cntiseees oo cena IF YOU DON’T MIND, we'll call on Ray Priest as our 
ee sales, and 8. V. Harding, sales | PTOXY in telling you more about dual ratio, phrased so that 
manager. Other officials who par-| YOu do not have to be an engineer to understand how it works.~ 
ticipated in the activities included) Ray, by the way, is now affiliated with Pete Willis, who 
7 2 ooo es pe: handles Auburn’s advertising. 
; , general manager, and 
E. C. Badger, vice-president and “There is a control from the dash through vacuum tubes 
ap ie merchandising plans for that connect with the intake manifold and the actual operat- 
1932 were discussed, and also ar-| ing unit is a wire with a spring in it to the valve control from 
rangements for Marmon displays at/ +h. clutch pedal arm,” writes Priest in laymen’s language. 
“When the instrument board control is pointed one way the 
Boden wire running through to the valve opens or shuts the 
side to which the driver desires in change of speed. 


_AT INDIANAPOLIS FINAL 
PREPARATION FOR SHOW 


Indianapolis, Ind., Jan. 4.—As a 
preliminary step to the inauguration 
of the Marmon program for 1932 at 
the New York Automobile Show, a 
three-day meeting of Marmon sales 
and field representatives was held 
at the Marmon factory. Represen- 
tatives who cover the entire country 





between Trenton and Somerville 
and a through service from the 
latter community to Roselle Park. 
Buses now operating in interstate 
service between Philadlphia and 
New York will be used. 


the New York show and at other im- 

portant exhibits immediately there- 

after throughout the country. Rep- 

thusiastic concerning the Marmon 

program for 1932 and predicted sub- 6s - tn rT . vie as 

stantial sales in the territories they| _ When the vacuum is created in the piston cylinder, the 
piston plunges forward or backward, pushing the connecting 

Simultaneously with the meeting * . . . oy j 

Mr. Williams issued an announce. |#%™, Which locks or releases two dogs onto the overrunning 

ment concerning the Marmon pro- 

“é e ° aa > i ‘ 
iis aabnenadiie teade. tile etute- The conventional ring gear (and there’s only one) is at 
ment said: the extreme right. On the back side but a part of the ring 

“For many months Marmon has sate : Pe a , 
been very carefully formulating a|%°4"> there is the rest of the unit which drives several small 
program for 1932, designed to meet 
y i : s 2st operation is accom- 
enenh—& wemrte keved te the when locked in or out The moothe t operatio g 
times, This program is now com-| plished when the car is free-wheeling. 
plete. * * * 
its thirtieth anniversary as an auto- h 
mobile manufacturer and its eighty-| valves to be set for selection of gears by the turn of the lever 
a . onnaee ee on the instrument panel. A turn of the lever and the piston 
e have back of us a record o aie : i ‘ ? i = 
achievement that can be matched| Operates. There is an audible ‘clunk’ when the piston oper 
ates. That is the only noise. The dogs lock with-a constant 
which only years can bring has| mesh action. No friction, no noise. The dogs are really the 
guided us in making vital and far- 
reaching decisions. drive device, which is a part of the ring gear. 
program is & new line of Marmon “I sure got a thrill when I drove the dual ratio equipped 
cars literally built to the selling/cars. They are actually a sensation. When you go out of the 
specifications of 1932. We have an- 
“ =~ 2. motor actually slows down one-third, yet you continue travel- 
? ing at the same speed. You can appreciate the floating feel- 
—the matter of price class—the|ing you get when the motor drops down to that lower speed 
sales advantage of various new im-| and consequent quietness.” 
provements—the importance of giv- * * . 
Never has a new line of cars been B 
designed with greater consideration| a radical change Hudson-Essex has made, even though the 
of the demands and of the desires| description of the new line will not be published until Satur- 
: ok cognizance of this change when I previewed the 
those who will sell them. day. I to & . t ¢ 8 P 
“While Marmon has built fine > ; ’ 
cars since 1902, has merchandised| about it ever since. So I’ll take a chance. 

This change is that Hudson-Essex has done away with 
times of depression, has pioneered| the ammeter and oil pressure gauge on the dash, substituting 
many historical automotive develop- 
ments, it is our sincere belief that > : ° ; 

battery or something out of kilter with the oil. At the factory 
greatest in our history. they held a series of tests which disclosed that the average 
“The new Marmon line will be} driver pays no attention to either the ammeter or the oil 
introduced formally at the New 
and immediately thereafter through-| Under the new system the red light goes on and stays on until 
out the country.” the trouble is looked into. Smart stuff! 
* * * 
of the publicity men, already have advanced on New York 
and the factory folk are cleaning their desks to get away as 
soon as possible for the show. The heavy travel comes Friday 


resentatives in attendance were en- 
cover. 
device that increases or decreases the gear ratio. 
gram for 1932. Directed primarily 
gears placed inside the ring gear, changing the reduction 
the unusual requirements of the 
“Next year Marmo ill celebrat ne " 
ye n will celebrate “YOU DEPRESS THE CLUTCH pedal, causing the 
by few companies. The experience 
secret of the whole unit, either locking in or out the over- 
“The basis of this new Marmon 
power gear into the speed gear (314 to 1 into 5 to 1) the 
point of performance and of style 
ang Gmmending vale sey tie money. I FEEL BILL TRACY will not object if I tell now about 
of those who will buy them and of 
new models several weeks ago, and I have been aching to tell 
them in times of prosperity and in 
a red warning light which tells you if the juice is out of the 
the Marmon program for 1932 is the 
York Automobile Show in January|22Uge; in fact, he seldom knows what they are there for. 
THE MIGRATION IS ON. The shock troops, made up 
night, when the trains will be packed, 





























described as being practically that 
of two entirely separate sets of four- 
cylinde manifolds and carburetors. 


Oldsmobile, this year, is using an 
automatic choke mechanism, con- 
sisting of a thermostatic coil placed 
adjacent to the wall of the exhaust 
manifold so that it will pick up 
heat and turn the shaft to which 
the coil is connected. This shaft 
opens or closes the carburetor choke 
valve in direct proportion to the 
heat in the manifold. There is no 
manually controlled choke on the 
dash of this year’s Olds. 

The heat of the manifold is also 
automatically controlled. The man- 
ifolds used are of the down-draft 
type. They have a heater body con- 
nected between intake and exhaust 
to provide an automatic valve con- 
trolling the temperature of the 
mixture in the intake. This valve 
regulates the amount of exhaust gas 





Olds Six and Eight 
Offered on One Chassis 


(Continued From Page 1) 


steel. In addition to the four 
mountings, the engine is connected 
to the frame by a torque-reaction 
Stabilizer, designed to check periodic 
vibrations at low speeds. This is a 
side brace extending from the trans- 
mission housing to a gusset plate on 
the frame, where it is mounted on 
rubber. 


The fuel pump is located at the 
front of the engine, and the gas 
line is brought around the engine 
away from the exhaust manifold to 
obviate excessive heat affecting the 
fuel. The outlet of the crank-case 
ventilator is placed at the rear. The 
starter and throttle control are 
hooked up. as they were in last 
year’s cars. By this means the 
throttle is automatically opened to 
a fast idle position when the starter 
pedal is pushed down. 

The starter unit now has a nine- 
tooth, ten-pitch starter pinion, and 
the ratio to flywheel teeth has been 
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GRIBBEN TO ENTERTAIN 
600 DEALERS FOR N. Y. 
AUBURN DEBUT FRIDAY 


New York, Jan. 5.—More than 600 
Auburn dealers and salesmen from 
the metropolitan area and nearby 
eastern states will be the guests of 
A. R, Gribben, president of the Au- 
burn Sales Company, Friday, when 
Auburn’s new lines of straight- 
eights and twelve-cylinder automo- 
biles will be unveiled. 

The formal unveiling of the new 
lines will be held at the headquar- 
ters of the Auburn Sales Company, 
at 621 West 56th St., just before the 
lines are introduced to the. public 
at the National Automobile Show, 
in Grand Central Palace, the fol- 
lowing day. 


E. L. Cord, president of the Au- 
burn Automobile Company and the 
Cord Corporation, will address the 
dealers. Herbert C. Snow, vice-pres- 
ident of Auburn in charge of engi- 
neering, and George Kublin, chief 
engineer, will explain the new mod- 
els, 

Neil E. McDarby, vice-president of 
Auburn in charge of sales, and John 
Tainsh, sales manager, will speak. 





OLDSMOBILE Engine Assembly, Eight-Cylinder, Side Sectional View 


pased through the heater body. It | 


is controlled thermostaically. 

Still another control element is 
found in the oil temperature regu- 
lator. This unit is a small radiator | 


lement of the honeycomb type, | 
placed just above the water and oil 
pumps. The oil is pumped around 
the honeycombs, through which the 
water is circulated from the radia- 
tor. This treatment is designed to 
equalize the temperature of the oil 
and the water in the cooling system 
to within 15 to 30 degrees. 
The water pump is now located at 
' the left-hand side of the engine. It 
+is driven through the generator and 
} has a ball bearing on the shaft to 
| take all load off the packing. The 
'fan used on this chassis has four 
jblades, 5 degrees off symmetric 
| Spacing to give quietness. Lubrica- 
tion of the fan is automatic. The 
radiator capacity is now 16% quarts. 
The front of the engine is mount- 


ed in rubber at an angle of 25 
degrees from the plane of the 
frame. The angle of these front 


mountings is designed to have the 
projected axes intersect at a high 
point. The engine mountings are of 
what is known as the “biscuit” 
type; that is, the rubber is held be- 
tween an inner and outer casing of 










altered to give greater torque for 
starting. The generator has been 
speeded up. 

The six-cylinder, L-head engine | 
this year has a larger displacement, 
with a bore and stroke of 3; by 4%. 
This gives a displacement of 213.3 
cubic inches. The taxable horse 
power rating is 26.35, and the engine 
develops seventy-four horse power at | 
3,200 r. p. m. Valves have been in- 
creased in size. 

The crankshaft 
four main bearings. 


is mounted on 
It is counter- 


(Contintied on Page 5) 


CAMDEN, N. J., CHEVROLET 
DEALER EXPANDING 


Camden, N. J., Jan. 4.—Randolph | 
Chevrolet, Inc., 1400 Haddon Ave.,! 
has leased the building at 1911-19 | 
Broadway for its used car head- | 
quarters, B. F. Wallace, sales man- | 
ager, declares that due to increased | 
sales of the new Chevrolet Six it} 
has been found necessary to have) 
new and larger quarters to properly | 


display, recondition and_ service | 
the cars taken in trade. He also 
said that the firm has had a good | 
year in both new and used cars and | 
feels that its consistent advertising 
has helped a great deal, 











|dealer on a sounder basis. 


OLDSMOBILE’S 








Basic Automobile Credit _ 
Facts Discussed by Lord 


Detroit, Jan. 4.—Basic facts on 
automobile credits and how the 
banker can help the automobile deal- 
er are discussed at length by Robert 
O. Lord, president of the Guardian 


Detroit Union Group, Inc., in the 
January issue of the Bankers 
Monthly. In his article, which con- 


tains statements from leaders in the 


industry, Mr. Lord harmonizes the 


banker’s viewpoint and the manu- 
facturer’s 


viewpoint to the great 


benefit of the banker who has been 
in doubt regarding the importance 


of the automotive industry. 

The article follows: 

This year will be one of stern 
competition, that is generally con- 
ceded. Every company, every in- 
stitution, every enterprise or under- 
taking will have to offer honest 
values based upon the greater pur- 
chasing power of the consumer’s dol- 
lar, if it wishes to survive. But 
what is more important, it will have 
to offer a reasonable opportunity 
for profit to every agency concerned 
with the marketing or servicing of 
its product if it wishes to prosper. 

The automotive industry, largest 
customer of railroads, largest pur- 
chaser of steel, rubber, lead and 
nickel, and upon which 10 per cent. 
of the population of the country 
depends, has recognize these 
needs, has utilized its great 
machinery to meet them. It begins 
the year with its armor bright, 
ready to protect its leadership. ag- 
gressive as ever, with huge resources, 
able leaders, splendid equipment and 
thoroughly experienced, ambitious 
representatives on the firing line. 

The 1932 automobile values are 
the greatest values ever offered by 
the industry, 
consistently increased quality and 
almost as consistently reduced prices 
ever since the war. 

It is tremendously important that 


|the men at the head of the indivi- 


dual companies and those who di- 
rect the groups of companies are 
men who have grown with the in- 
dustry, who built the industry. These 
men, and their immediate juniors, 
gained their experience at first hand 
on the firing line. They perfected 
production and organized finance, 
export, merchandising and servic- 
ing and have been improving every 
department year by year. 

No industry has utilized the past 
two years to better advantage than 
the automobile industry in improv- 
ing the entire structure. Recogniz- 
ing that the native instinct of pro- 
spective buyers was thoroughly re- 
asserted, waste has been eliminated. 
The money saved is passed down to 
the motor car buyer. Production 
has been closely checked, quality 
has become a paramount factor. 


The automobile industry, however, | 


has introduced improvements that 


|will be infinitely greater factors in 


creating better conditions than the 


improvements offered in the splendid | 


new models. 
ments are directed 


Some of these improve- 
at placing 


Secret that some dealers have over- 
expanded, but overexpansion is not 





and automobiles have | 


| bile 
the 
It is no} 


confined to automobile dealers. It 
is equally true that automobile deal< 
ers have found the “trade-in” and 
disposal of the used car a major 
problem in the conduct of their 
business. It is also conceded that 
iim many cases too many dealers are 
working in the same territory. 

The “ultra luxurious” type of 
salesroom is discouraged. Everything 
should be in balance with the other 
investments in the dealership. Men 
who, as a rule, have been success- 
ful dealers themselves are assisting 
old and new dealers alike in obtain- 
ing the best possible financial set- 
up; the accountancy practices 
recommended have been proved over 
periods of years to be the most 
successful upon which the dealer 
can operate profitably. Merchandis- 
ing, selling and advertising authori- 
ties are responsible for the plans 
offered the dealers, and help is 
available at the factory and in the 
field to put plans to the most 
profitable use. 

Distributors, dealers, and sales- 
men are reported as being receptive 
to the new plans and are willingly 
adopting them. Where, previously, 
there was an objection on the part 
of the dealers to what they termed 
“supervision” of their activities, 
there is now an acceptance of aid 
from the factory and field repre- 
sentatives which would indicate a 
closer unity between factory and 
dealer than has been the case in 
the past. The result, naturally, 
should be distinctly for the better. 

Alfred P. Sloan, president of 
General Motors Corporation, says: 
“While recognizing that the eco- 
nomic position of the automobile 
dealer, which is the objective we 
j}are directing our attention to, is in 
no sense what it ought to be, I am 





;}convinced that, at least in our 
| organization, we have developed a 
correct attitude of mind toward 


what must be done and a full ap- 
preciation of the vital importance 
of doing it and, equally important, 
have the technique well in hand to 
obtain the desired result.” 

Policies change in the automotive 
|industry probably more often than 
| they do in other industries of sim- 
ilar size. Not a little of the success 
of the corporations in business to- 
day is attributed to their ability to 
move quickly, and policies are sub- 
| ject to more frequent changes than 
the models themselves. We should 
| be familiar with these changes when 
| they are made, and should immedi- 
| ately, to the best of our ability and 
with the assistance of the distribu- 
tor, dealer, or factory field repre- 
sentative analyze their possible ef- 


fects upon the business of the 
dealer. 

In large centers, of course, this 
has been done, but the whole struc- 
ture can be greatly simplified if 


bankers will work more closely with 
the automobile -companies, automo- 
distributors and automobile 
dealers, and if these will work more 
closely with the banker. Certainly, 





(Continued on Page 12) 
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Resolved 


EW YEAR’S resolutions may have gone somewhat out 
of fashion, but there was a certain amount of value in 
the old custom of marking these calendar milestones with 
statements of good intentions that was not wholly useless. 
Ata time, such as the present, when the world has long been 
plunged in the most drastic depression that we have known 
in our generation, it would not be inappropriate to go into 
the new year with a definite resolve to carry on along lines 
of good business operation. 
If we were an automobile dealer we believe that our 
New Year’s resolution would run something. like this: 


During 1932 I will put added effort inte the job of selling new cars. 

During 1932 I will make no unbusinesslike allowances on used 
cars. I will let new car sales go rather than buy them in trade-in 
allowances. 

During 1932 I will bend every effort to develop the service end 
of my business. I will put my shop in condition to give the best 
possible service in the quickest time at the most econemical cost to 
my customers. I will go out after service business instead of sitting 
and waiting for it to come to me. 

During 1932 I will push extra equipment sales with all my energy, 
offering salesmen inducements to line up this added business. 

During 1932 I will give my custemers full service on fuel and 
lubricants and attendant needs. 

- During 1932 I will realize completely that I am not a dealer in 
new cars alone, but a merchant of autemotive transportation in all 
its phases and that every division of my business must contribute te 
the profit to be shown by the whole. 


It seems to us that the dealer who starts out with that 
idea. will make 1932 a better year than 1931. How do you 
feel: about it? 
YOUR ideas on the matter. 


Taxation 


? 


F there ever was a time when care in lévying. taxes Was: ‘ 


needed, that time is NOW. Congress can do more to|- 
prolong the depression by a few. unwise tax levies than can 
be repaired in months of hard work. 

Burdensome taxes imposed on individuals or on_busi- 
ness enterprise will dry up effort. quicker than almost any- 
thing else. The minute that government raises taxes: too 
high, business men begin to say: “What’s the use?. If I 
make money I shall have to pay it all out in taxes. I had 
better be content with less volume and less profit.” In fact, 
business men go further, and even court losses for the mere 
sake of reducing oppressive tax levies. 


Congress has it in its pov-- to distribute taxes ~ that 
oppression will not exist on an, -.ass. The sales tax 12 
used in Canada to excellent effect: There aré other -_uns 


available for creating huge sources of governmental revenue 
and at the same time recreating industries. that are now 
idle. But Congress probably will do nothing of the sort. 
We, the people, and American business must continue to pay 
through the nose or noses for further experiment. 

The automotive industry is probably the chief sufferer 
through tax oppression. » There is no Federal tax on motor 
vehicles, now, but the states have raised their tax burdens 
until in many instances they are discouraging effort. Heavy 
trucks have been practically taxed off the roads in some 
states. About all we can do is fight against injustice and 
warn congressmen that adverse action will lose them votes 
at the next election. 


“IS THE UNITED STATES a twenty million éar 
country or are we a fifteen million car country, as some 
economists suggest? Out of the six million cars and trucks 
over seven years old and now in use, how many must be 
replaced in 1932 because of obsolescence? How many people 
who own them will be able to buy new cars? Consideration 
of these questions interests the automobile industry. 

“T expect the total volume of business in 1932 will show 
a substantial increase in our domestic market. Export sales 
are an unknown quantity because of adverse financial] and 
political conditions in many important foreign markets.”— 
A. R. Erskine, president of Studebaker. 


Automotive Daily News would like to have. 
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Brooklyn Dealer Group 
Plans for Record Show 


for comparison, will contribute 
largely to the suecess of the Brook- 
lyn showing. Wide aisles, which 
eliminate crowding, and a setting of 
beauty and charm also add to the 
general attractiveness of the huge 
armory. Every available inch of 
space already has been contracted 
for, and the models to be shown 
run all the way from.smart versions 
of Open cars to limousines, which 
are the’ epitome of luxury. In 
general, however, the coupes and 
sedans are expected to attract the 
most attention, for their popularity 
with the majority has been assured 
since closed cars first become the 
mode, and price lists met the every- 
day pocketbook. 

Novel body styles, new ideas for 
trimming, colors of an assured 
richness, luxufious upholstery, recent 
innovations which make driving an 
almost effortless process and in- 
numerable novel and practical con- 
tributions in the way of accessories 
will be found among the outstand- 
ing features of the cars. Although 
the available space for them is small 
the exhibitors of accessories also 
plan to show much that is new and 
interesting. 


CHAMBERLIN TESTING 
NEW DIESEL AIRCRAFT 


















































Plans are rapidly being (3m- 
pleted for the Brooklyn Automobile 
Show, despite the fact that it will 
commence at an earlier date than 
usual this season. It is to be a 
truly representative and _ colorful 
display. 

Pollowing closely upon the heels 
of the New York event, the twenty- 
first annua] exhibition sponsored by 
the Brooklyn Motor Vehicle Dealers’ 
Association is to open at the 106th 
Infantry Armory, Monday, January 
18. The day between the closing of 
the Manhattan event and the open- 
ing of the borough display will find 
many choice models crossing the 
bridges between to augment th au- 
tomobiles already scheduled for the 
armory. Cars that have been espe- 
cially singled for attention by visi- 
tors at Grand Central Palace are to 
be added to the Brooklyn Automo- 
bile Show just before its opening. 
Numerous new and improved mod- 
els among the low and medium 
priced vehicles are to be included. 

As in former years, the fact that 
all of the cars are to be exhibited 
side by side on one great floor, pre 
senting an unequalled opportunity 


| COMING EVENTS | 


JANUARY 
9-16—New York City, National Automobile Detroit, Jan. 4—With a resump- 
amber of Commerce. Nationa} 


tion of activity in the aircraft indus- 
try, the Packard Motor Car Com- 
pany will be ready with a still fur- 


Annual Automobile 
Show, West Coast-San Francisco 
Motor Car Dealers Association. 


9-17—Los Angeles. Annual Automobile 
Sho + ot ne pos Angeles Motor Ccr | ther improved Diesel aircraft engine. 
830 : 
11-14—Detroit, Mich. American Roao| Work on the Packard Diesel devel- 
Bee lon nog on, twenty ninth | opment has been carried on without 
“convention Ww. 
14—New’ York. City.. Society of Auto- 
motive ineers, annual - dinner a halt through the period of low 
16 1s—Detroh. Mick. = ieee Tire Deal production. 
\- al- . 
ers Association, annual meeting. Clarence D. Chamberlin, trans- 
16-23—-Newark, N. J. Newark Automobile 


atlantic flyer, flew the ship from 
Detroit-to New-York with a cost for 
fuel and oil of only $%. “At the 
same. rate,” he. wired the Packard 
factory; “I could fly from New York 


ers’. Assoc. —— wr — 
16-23—Buffalo. N. ¥. ual. 

~ show of te Ro tomitl e Trade 
Association, Tnc.. 174th Regiment 


Armory 
17-23—Cincinnatil. Automobile show of Cin- 
os Automobile Dealers’ Asso- 
a 


16- Annuai Avtomobile | 40 Paris for $24. Can average fif- 
OY. Milwaukee Automotive teen miles to the gallon.” 

16-230 alent Annual show, Omaha oh me ae test a in i 

3 Ss Asso ; . x: amberlin atta an e 

= Ass Eoin banat Bean Hater | tude of 15,000 feet in sixteen min- 

vention. utes.:"He said his engine gained 125 

18-23—Phitadelphia, Pa. - Philadelphia Auto) réyolutions per minute at 15,000 feet, 
Trade~ Association, show. 

18-23—Portian® Me. Ahnust Automobile| Whereas the unsupercharged . gaso~ 

» Bhow dine aircraft engine loses. revolutions 


steadily as it ‘climbs to altitude. 
Ghamberlin said he thought the en- 
gine ideal for transatlantic. work. 


BAY STATE. INDUSTRIES. 
; APPROVE. RATE. RISE 
Boston, Mass., Jan, 4.—The Asso- 
giated Industries of Massachusetts 


ee! ¥. Brooklyn Motor 
hi¢! alers’ Association, show. 
18-23—Loulsviie, Louisville Automo- 

oR ene show. 


eae Ty.  Ensual Automo- 
fle Show, Rochester Automobile 
Deaiers ea. Inc. 

21-2—Dubuque, First Annual Aute- 
mobile a Dubuque Automobile 
Dealers’. Association. 


23-28—Columbus,; O. Annual Automobile 
Show. Columbus s pueomentie Deal- | has approved increases in rail rates. 
92-S0siinew tee: aa nal Motor Boar-| The decision” was made before the 
ny Show sy 4.Central Palace. State. Public. Utilities Commission 
-80—Detreit Mich. “Annual show Con) on the petition of the carriers 


23-30—Baltintere. Annual Automobile Show: 
23-30-—M in neapelis, Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication, 
1-50 Eee ay Annua! automobile show 
f Pitts a. aa tomobi. eaie rs’ 
Association, Motor Squere Garden.. 
25-29—Detroit, Mich Society of Automo- 
tive ineers, annua) meeting. 
Cad Hotel 
25- 30 Eeeeseoe, 


serving this state that the, commis- 
sion approve freight charges in 
Massachusetts, similar to the ones 
advocated by the Interstate Com- 
merce: Commission for the country 
at large. 


FIRST VIEW OF 


J. Annual Automobile 
ow; Paterson “Auto Trade Asso- 

ciation, Armory. 

25-31—Seattle, Wash. Annual Automobile 
Show, Seattle Automobile Dealers’ 
Association, Civic Auditorium. 

30-Feb. 6—Washingten, D. C. Washington 
Automotive Trade Association, show. 

40-Feb. 6—Clevelana. Annuai Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicago, Ill_ Nationa) Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 

30-Feb. 6—Chicago, Ul, Automobile Salon 
Hote] Drake. 


AU 


FEBRUARY 
4-6—Springfield, lll. Annual Automobile 
Show, Springfield Automobile Deal- 
ers Association, State Arsenal. 
6-13—-St. Paul. Annual Automobile Show 
Pau! Automobile Dealers. Inc. 
7-13—St. Louis. Annua] Automobile Show. 
St. Louis Automobile Dealers Asso- 
ciation, New Mart Building 
10-13—Trenton, N. J. Annual ‘Automobile 
Show, Trenton Automobile Tra‘*e 





JANUARY 
9 to 16 


(except Sunday) 


Association, 

13-19—Indianapolis, Ind. Indianapolis Au- 
tomobile Trade Association Show. 
Earl G. Henry, Mgr. 

13-20—Kansas. City, Mo. Annua) 
mobile, Show. Kansas Cit 
Car Dealers’ Association. 
Royal Building. 

13-20—Los Angeles, ou. 
Hote) Biltmor 

17-21—Peoria, Ul. Automobile Show 

22-March 5—San Francisco, Cal. Antcane 
bile Salon. Palace Hotel. 


Auto- 
Motor 
mericar 


Opens 


Saturday 
at 2 P. M. 


GRAND 


Automobile Salon 





MARCH 

8- 5—Gary, Ind. Automotive Sree Asso- 
cia ion, annual stow H. 
Travers, chairman. 


BLUE CONTINUES 
AS LEADER IN 
DUCO JAN. INDEX 


Detroit, Jan. 4.—Blue continues 
to retain sales supremacy, although 
somewhat deflected from last 
month’s upward course, according 
to the Duco January index. Except 
for sizable increases in the demand 
for serge, manganese, blue bell and 
the addition of grayish Poiret blue- 
dark, no new tendencies have 
evolved in the group of blue leaders. 

Green also appears to have com- 
pleted its ascension for the time be- 
ing, in spite of the fairly large in- 
crease in the number of green values 
to attain prominence. Interest in 
very deep, grayish olive tones of 
green is demonstrated by the rapid 
acceptance accorded Standish green. 
Interest in clean, bright, yellowish 
greens is also apparent at this time 
by the interest evidenced in avenue, 
bolling. Nile and Inverness greens. 

Black’s: decline appears to be 
checked. With gay colors appar- 
ently so strongly entrenched on 1932 
models, it seems improbable that a 
sizable increase in the use of black 
will occur in the very near future. 

Of considerable interest at this 
time is the pronounced increase in 
the acceptance accorded gray. After 
ten months of subjugation, gray’s 
advance to fourth place has been 

wift. Championed by clear, light 
rownish dove gray, this color fam- 
ily has attained its highest index 
position since July, 1929. Grays of 
pronounced greenish, reddish or 
brownish characteristics, rather 
than plain neutral grays, are prov- 
ing popular. In this connection 
gargoyle gray and cornice gray are 
interesting examples of reddish 
grays of proven merit for use on 
sedan models of long wheel base. 

Due largely to a sizable increase 
in the use of crown maroon and the 
momentum furnished by the return 
to favor of bright, rich monarch 
maroon, the maroon group has ad- 
vanced enough to surpass brown in 
importance. 

This is the first ‘time on record 
that the brown hue has been re- 
duced to last place in the range of 
the six most used color: families in 
the automotive industry. 


TAP GAS TAX FUND 
TO AID IDLE IN N. J. 


Trenton, N. J., Jan. 4—Tapping of 
gasoline tax revenues and motor 
vehicle license fees to finance the 
state’s share of the unempleyment 
relief program will be submitted at 
the special ‘session of the Legisla- 
ture. 

The joint conference ~ committee 
evolved the plan,.which provides 
that a total of $6,500,000 be bor- 
rowed: from the two funds, $3,500,000 
from the motor vehicle receipts and 
the remainder: from the gas tax 
moneys, _ 

The committee announced t@at 
the two fufids would’ be reimbursed 
when the Interstate Bridge Com- 
mission markets the Camden-Phila- 
delphia bridge bonds. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 








1932 MODELS! 


THIRTY - SECOND NATIONAL 


TO 





SHOW 


A New Motor CAR ERA ARRIVES! Never 
before so many improvements — never before 
such remarkable price values. Forty-three ex- 
hibicors of cars and commercial. vehicles — 300 
models — Modish _bodies— Modern accessories. 
Shop Equipment section open to public after 5 P. M. 

HOURS: Saturday, 2 P. M. to 10.30 P. M. 
Beginning 


Monday, 10 A. M. to 10.30 P.M. 


ADMISSION 75¢ 


CENTRAL PALACE 


Lexington Avenue and 46th Street, New York 














Olds Six and Eight 
Offered on One Chassis 


(Continued from Page 3) 


balanced and fiitied with a vibration 
damper. Lubrication is forced to the 
main bearings, camshaft bearings, 
connecting rods and piston pins, 
with splash elsewhere. Pistons are 
gray iron, electroplated. 

The fuel system, carburetor, auto- 
matic choke mechanism, manifold 
heat control, oil temperature regu- 
lator, engine mounting, torque re- 
action stabilizer and similar points 
of design are the same in the six as 
in the eight cylinder power plant. 

It may be noted here that both 
Oldsmobile lines are equipping with 
a Rema injector decarbonizer. This 
device comprises glass bowl - for 
fluid, placed on the front face of 
the dash. A plunger in the dash 
forces fluid through a flexible cop- 
per pipe to the carburetor throat 
just above the intake manifold. By 


matically returns to free wheeling 
position when the gears are put into 
a forward speed. The free wheeling 
function is controlled by a push and 


pull button on the instrument 
panel. This permits rapid shifting 
from conventional drive to free 


wheeling, and back. 


has six springs in the pressure plate. 
A 9-inch driven disc is used on the 
six. The eight carries a 10-inch 
driven disc and nine springs in the 
pressure plate. Both have a rubber 
cushioned hub on the rear of the 
transmission unit to cushion the 
drive. A _ self-lubricating throwout 
bearing is used on each assembly. 
The Olds chassis is equipped with 
hydraulic shock absorbers and ride 
regulators. The ride regulators con- 





sist of -a variable regulating valve in 





OLDSMOBILE Transmission Assembly 


speeding up the engine to about 
fifty miles an hour, pushing in the 
plunger and shutting off the igni- 
tion, the fluid is forced into the com- 
bustion and valve chambers by en- 
gine suction. After the car has 
stood with this fluid in the combus- 
tion chambers for six hours, it is 
claimed that carbon has become so 
loosened that it is discharged 
through the exhaust. 

The rest of the chassis is common 
to both six and eight cylinder lines. 
The transmission embodies syncro- 
mesh, ‘with silent second. Free 
wheeling is available on all for- 
ward speeds. The free wheeling 
unit consists of a_ self-contained 
roller clutch with seven independent 
rollers, each with its own spring 
and carying its share of the drive 
load. When reverse is used, the 
transmission is automatically locked | 
in conventional position and auto- | 


* 


UPPER LEFT, Olds-8. carburetor and :manifold; assembly; upper right, sectional view of carburetor; lower 
left, decarbonizer’ unit;' lower right, detailed view ef automatic choke 


each absorber to meter the flow of 
oil between the rebound and com- 
pression end of the cylinder. The 
valve is operated by a control placed 
on the dash and connected with the 
shock absorbers by a rod mechan- 
ism fastened to the frame of the 
car. Three positions are indicated 
on the regulator to meet varying 
conditions of load and road. 

Increased braking. power has been 
given the new cars. The width of 
the brakes has been increased to 
1% inches and the drums are 12 
inches in diameter. 

Few changes have been made in 
the rear axle. Bronze thrust wash- 
ers are used in the differential case, 
back of both pinions and side gears. 
The standard gear ratio is 4.56 to 1. 
Larger wheel bearings are used and 
the axle shaft is of larger diameter. 

A new propeller shaft is used this 
year, shorter because of the free 








The single plate clutch assembly | 


AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY 5, 1932 








OLDSMOBILE Eight-Cylinder Engine Assembly, 


wheeling unit in the line. Two 
Spicer joints are fitted. 
Demountable wood or wire wheels 
may be had, including a fifth wheel. 
A large hub is used and shorter 
spokes. Tires are 6.00 by 17. They 
are mounted on a 3.62-inch rim case. 
The deep radiator shell has been 
retained. Full-crowned fenders are 
connected across the front of the 


radiator by a double chromium tie- 


lights on the fenders. These park- 
ing lights have glass sides so that 
they can be seen at right angles to 
the car. 

A single-bar bumper is fitted 
front and rear. The hood is of new 
design fitted with ventilation doors 
instead of louvres. 

The hood is fastened with a 
Single-handle catch, with the lock- 
ing anchorage being concealed. 
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Right Side 


three bulbs operated by a separate 
switch located below the panel. 

At the extreme left of the dash 
board is located the ride regulator 
control. Under the instrument panel 
are the free wheeling, lights and 
shutter controls, with an electric 
cigar lighter at the right. 

The light control operates the tilt- 
ray head lamps and the parking 
lights. The head lamps can be 





CHASSIS Assembly of 1932 Oldsmobile 


bar with the Oldsmobile name plate 
in the center. 

Bullet-type chromium head lamps 
are used. Under the head lamps 
are two horns with the trumpet- 
type projectors. There are parking 


| 


| 





| this year. 


|front seat 


| the 


|with the electric gasoline gauge at 


The windshield pillar angle is 7 
degrees, while the glass slopes on 
a 10-degree angle to afford protec- 
tion against light reflections. 


When spare wheels are carried 
in fender wells, a rounded trunk 
rack is fitted in the rear. 


Two combination rear and stop 
lights are placed on the rear fend- 
ers. The left rear lamp is sur- 
mounted by a license plate holder. 

The door and side panels, where 
there is a possibility of vibration 
and consequent “drumming,” are 
lined with a heavy insulating ma- 
terial. Interiors of the bodies are 
Similiarly insulated, the material 
covering the dash being designed to 
keep out both heat and noise. The 
floor board openings for pedals and 
other controls are closed with rubber 
forms. 

The Fisher bodies are of compos- 
ite wood and metal construction, 
braced at points of stress. Greater 
seating space and leg room is given 
The rear seat is approx- 
imately two inches wider and the 
rear compartment has two inches 
more leg room in the 1932 bodies. 

Either mohair or whipcord up-| 
holstery is optional without extra 
cost in all closed body types. The 
is adjustable through a 
smal] handle release, which per- 
mits a rolling seat movement back- | 
ward and forward and which gives 
a positive lock when released after 
seat has been placed in the 
desired position. 

Instruments are grouped in a 
panel which bevels forward toward 
the driver. At the extreme left is 
the ammeter dial; next is the 
speedometer dial. At the right is a 
combined dial oil pressure gauge 
and engine temperature indicator, 


In the 
The 


the extreme right position. 
center is the ginition lock. 





panel is indirectly lighted, inclyd- 
ing 


the ignition lock keyway, by 





changed from touring to city driv- 
ing range through a foot button 
located at the left of the steering 
wheel column, 

In place of the exterior sun visor, 
an interior, adjustable glare visor 
is provided in front of the driver. 
This can be placed in any position 
to shield the eyes of the operator. 
An adjustable rear view mirror is 
standard equipment. 

Ventilation is provided for through 
a cowl ventilator operated from un- 
der the instrument panel. and the 
windshield ventilator openings. A 
vacuum operated windshield wiper, 
with the operating mechanism in- 
side the car, also is provided. On 
the eight-cylinder Oldsmobile, there 
is fitted a double-bladed wiper con- 
nected with a booster pump, to pro- 
vide enough power to operate the 
wipers regardless of throttle posi- 
tion or engine speed. 





Daily 
Rates 


The “feel” of Man- 
hattan is here, as 


well as luxury of 


SINGLE 
3 
DOUBLE 


“5 
vel PARAMOUN 


46th STREET WEST OF BROADWAY, NEW YORK 
CHARLES. L, ORNSTEIN, MANACER 


appointment. 700 
rooms with tub and 
shower bath, cir- 
culating ice water. 
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In addition to improved Straight Eight Models, 
Auburn introduces new Twelve models. 






The success Auburn dealers enjoyed in 1931 
was due primarily to the fact that Auburn gave the 
public newer, better cars of greater value for less 
cost. 









Aviation type instruments, grouped in handsome indirect The aim of our 1932 program is to enable Au- 
lighted cluster. Include speedometer, ammeter, oil pressure gauge, 
engine temperature indicator and combination gasoline and oil burn dealers to get an even larger share of the total 





level gauge. Lever in center is Dual-Ratio control. At left is volume than they enjoyed last year. 


Startix key. Other lever is Ride Control, adjusts shock absorbers. 






We invite you to study the new Auburn mer- 
chandise—to Compare!—and Drive! 





We are telling the world this new Twelve:— 
Accelerates faster— 
Runs faster and smoother— 
Climbs hills faster and better— 
than any other production car in America. 










The public has learned to accept Auburn’s 
statements at their face value. Widespread and 
unprecedented interest is aroused in Auburn’s new 
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The automobile dealer who expects to make 
money in 1932 must have something way out of the 
ordinary to offer. People are going to demand more 
for their dollars than they ever have before. 





Left side, 12-eylinder Engine. Each bank of cylinders has 
individual intake and exhaust system. Down-draft carburetors, 


synchronized. Outside adjustment. Thermostatic water circula- The Auburn dealer has the jump on ALL com: 
tion control. Single camshaft operates both banks of horizontal e.e . ° . . . 
valves. petition—with Dual-Ratio. This revolutionary im- 


provement differentiates Auburn from every other 
motor car; puts Auburn in a class entirely by itself; 
there is nothing to compare it with. 


Dual-Ratio makes possible a complete change 
in the car’s character, capabilities and performance. 
Two axle ratios, offered for the first time, in one car! 


Turn a lever on the instrument panel one way, 
and you have low ratio: 


A car definitely designed for hill-climbing; 
‘pulling through sand; quick acceleration 
for sailing away from all other cars, in 
traffic—without strain on the motor. 


160 actual dynamometer Horse Power... 
392 cubic inches piston displacement .. . 
Chassis brand new from end to end... 
133-inch wheelbase . .. L. G. S. Free 
Wheeling with Silent-Constant Mesh 
Transmission ... Twist-Proof X-frame 





Front axle, showing underslung front spring, with kick-shackle oie ° 
that absorbs road shocks. Two-way hydraulic shock absorbers, originated by Auburn tee Startix — POWERE 
with Ride-Control; adjustable from driver's seat, to every road automatically starts engine .. . Adjust- 


and speed condition. Hydraulic brakes with scar-proof drums; able hydraulic shock absorbers. AUBURN AUTOMOBILE COMPANY 


assures 50 per cent. longer brake-life. 
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program. This offers an unusually advantageous 
opportunity for dealers to connect with Auburn at 
once. We invite you to get in touch with us. 
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Let us tell you why Auburn’s 1931 sales in- 
creased 20,000 more cars than for the previous 
year— 



































Why Auburn’s engineering development pro- 
gram goes forward undeterred -by economic condi- 
tions— 


Why Auburn’s growth is a sound, natural un- 
folding of a fixed plan— Right-side, 12-cylinder Lycoming Engine. 34% x 44 ins. 392 


cu. in. piston displacement. 160 Dynamometer Horse Power. Both 

9 ° ste cylinder blocks and upper half of crank case cast en bloc. Perfect 

ie Why Auburn S experience, resources and facil alignment and rigidity. V-type with cylinders at 45-degree angle. 
ities are your best guarantees both for the present : 


and the future— 


Why a factory’s growing years are the most = —— 
profitable years for dealers— = Se ——— 


NY 


| 


And why Auburn again leads by introducing 
another new improvement that will affect standards 
of value as nothing has done in years. 


o 
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Exceptional accessibility of parts for servicing. Cylinder head 
covers, containing the spark plugs, may be removed to regrind 
valves, without removing the cylinder head from the block. If 
desired, cylinder heads may also be removed, without disturbing 
either camshaft or rocker-shaft assembly. 





Turn the lever the other way, and you have a 
high ratio: 


A car specifically made for level country; 
speed with smoothness. Reduced engine 
speed that reduces vibration; wear and 
tear; noise; fuel consumption. Driving on 
the open road at 60 m. p. h., motor revolu- 
tions drop down one-third, while car speed 
remains the same. Or, maintain the same 
motor speed and the car speed jumps to 





90 m. p. h 
This is no gadget, put on just to have another 
talking point. lt is fundamental—basic mechanical Rear axle of Dual-Ratio type; exclusive with Auburn. In 
° ee ° effect, two axles in one. ‘Two ratios available, 4.54 to 1 and 3 to 1, 
development in power transmission. Dual-Ratio on Custom Twelve models. Change is accomplished by moving 


lever on the instrument panel. 


makes it possible for the Custom Auburn “12” and 
“8” to do things that no other car has ever been able 
to do before. 


People will be quick to find this out; and insist 
on having. the car that gives this new kind of per- 
formance. No dealer can ignore what the public 
demands. 














Completely new shock-proof steering 
mechanism ... Bijur automatic chassis 
lubrication . . . New type extra large 
powerful hydraulic brakes ... Improved 
“Mechanic’s” universal joints ... New 
type dual plate clutch ... Fully insu- 
lated bodies . . . Six-ply tires for addi- 
tional safety when driving at this Twist-proof X-type cross member; construction originated by 


ee : Twelve’s extremely high speeds. Auburn and now being copied by others. Strongest of frames— 
UBURN, INDIANA, Division Cord Corporation y Bigh SP 81's inches deep, 1%-inch stock. 
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Rockwood Drives Now 


Adaptable to All Motors 





THE NEW ADJUSTABLE ARMS enable the motor to be so located 
that the belt tension is adjusted exactly to the load and motor re- 


quirements. 
motor from location in picture 


The adjustable arms make it impossible to move the 


1 to that of pictures 2 and 3, 


which are the correct positions for installation 


The Rockwood Manufacturing 
Company, Indianapolis, Ind., has 
brought out a newly designed Rock- 


wood short center drive base 
equipped with adjustable arms and 
has increased the list of sizes so 
that stock drives from 1 to 100 h. p. 
are now available. 

The new bases now have a full 
range of adaptability to all types of 
motors and generators. The former 
bases were available in standard 
units for polyphase incwction mo- 
tors only. 

The new arms permit adjustment 
for utilizing the exact proper por- 
tion of the motor’s weight in each 
application, giving dependable and 
highly efficient power transmission, 
with minimum belt tension and 
minimum bearing pressure on each 
installation. 

The adjustable arms, now stand- 
ard all Rockwood drives, permit the 
motor to be moved nearer to, or far- 
ther from, the pivot shaft, so as to 
utilize exactly the proper portion of 
the motor’s weight the installation 
requires. There is no guesswork. 
Correct belt tension is established 
by mathematical check when the 
drive is installed. The arms are 
quickly adjusted to operate with the 
least possible belt tension required 
to pull the load. This also assures 
minimum bearing pressure. 

If the work changes so that the 
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BOL... FORGE AND 
market a new brake set. 


TOOL 


Bonney’ s New Brake Set 





load requirements change, the drive 
can be adjusted to the new work. 
If the actual load is but guessed at, 


as it is almost invariably, the 
motor drive can be adjusted to the 
load whatever that load may 


be. The load can be measured by 
means of the drive. 

When a motor admittedly much 
oversized is being used to drive a 
given machine and there is actually 
more motor than is needed, a belt 
tension adapted to the actual load 
can be secured at a saving in power. 
Where the load is up to the motor 
capacity the drive can be operated 
at a tension on the motor bearing 
that is not excessive. 

With the new bases, belt tension 
and motor bearings pressures are 
always known factors. You no 
longer have to run a motor in an 
overheated condition. 


MOTOR IMPROVEMENTS» 

PLACES ORDERS FOR STEEL 

Newark, N. J., Jan. 4.—Motor Im- 
provements, Inc. manufacturer of 
Purolator oil filters for automotive 
engines, oil burner motors and gaso- 
line lines, has placed orders for 
three carloads of sheet and strip 
steel wish the Wheeling Steel Cor- 
poration of Wheeling, W. Va., and 
the Leechburg Steel Corporation of 
Leechburg, Pa. Deliveries will be 
made at once. 


SO 
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WORKS recently placed on the 
This set, No. 38, is designed for making 
adjustments on all modern braking systems. 
the most popular brake wrenches, Nos. 2526, 2526A, 2526B, 2534, 2535, 
2561, 2857; brake pliers Nos. 2581 and 2583, and brake tool No. 2566. 
The set may be purchased in a leatherette roll, or in a cardboard box. 
Dealers’ net price in cardboard’ box, $9.95; dn‘ leatherette ralk, $40.65 


It consists of seven of 


rr 


RELAY HAS NEW 
SUPER-DUTY 






Relay Motor Corporation, 


of motor trucks. 
Models 230 (5-ton) and 240 (7%- 


be shown 


11 to 15, 
follow. 


Relay-Hercules engines, devéloping 
126 and 162 horse power, respec- 
tively. 

New heat-treated frames of the 
fish-belly type are used, and the 
channel measures 111% inches in the 
deepest section of model 230 and 
1245 inches for the model 240. 

Newly designed fifteen - speed 
Relay Brown-Lipe transmission is 
standard equipment. 


FEDERAL-MOGUL ISSUES 
JOBBER BEARING CATALOG 


The Federal-Mogul Corporation, 
Detroit, has just issued a new job- 
ber’s catalogue on connecting rod 
and main bearings. This is now 
ready for distribution. the catalogue 
is divided into three sections, the first 
section consisting of an alphabetical 
listing of cars and trucks, the ma- 
jority of which use their own en- 


gine. In this same section, for the 
benefit of the jobber and repair- 
man, are shown the prices of each 
bearing right after the part number, 
which will give the jobber ability to 
quote a price without referring to 
another section of the catalogue. 
The next section of the catalogue is 
the numerical listing, which shows 
the sizes of each bearing .as well -s 
the location, the number of bearings 
used and the manufacturer’s part 
number. The third section of the 
catalogue is an alphabetical listing 
of trucks and buses using motors 
other than their own. This cata- 
logue will be supplied to those in- 
terested on request. 


COATS MACHINE TOOL 
OFFERS TORSION METER 


The Coats Machine Tool Com- 
pany of New York city is introduc- 
ign a line of torsion spring testers 
for testing such springs when they 
are mounted on their arbors. One 
of the newest of these testers, the 
type T-60, in which the spring, with 
its arbor, is chucked in the tailstock, 
which is moved along the V-guides 
to the automatic stop and is then 
locked in position by means of the 
hand clamp. The headstock spindle 
has a flange with a dog for connect- 
ing with the spring end and the 
outer end is equipped with a weigher 
beam and scale. The weigher beam 
is suitable for right or left hand 
moments of torsion. Test results for 
torsion springs are expressed in mo- 
ments of torsion for a given angular 
thrust or twist. The spring may be 
weighed or tested in the process of | 
loading or unloading. This means | 
the moment of torsion which a par- 
tially loaded spring will exert against 
further torsioning or the moment to 
prevent the spring from uncoiling. | 


N. J. CHAPTER A. S. S. T. 
HEARS HOMERBERG TALK 
Newark, N. J., Jan. 4.—The New 
Jersey Chapter of the American So- 
ciety for Steel Treating at its 
twenty-eighth meeting at the 
Washington Restaurant heard Dr. 
Victor O. Homerberg, professor at 
the Massachusetts Institute of Tech- 
nology, on physical metallurgy “Nit- 





riding.“ Dinner was served and a 
movie shown entitled “Industrial 
Heating and Ventilating.” The New 


Jersey Chapter is sponsoring a free 
course in fundamental metallurgy 
for members, with weekly classes 
starting January 14 at the Essex 
county Vocational School. 








CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 


NEWS BRING RESULTS 





‘TRUCK LINE 


Lima, 
O., announces a new super-duty line 


ton), included in this. new line, will 
at the American Road 
Builders’ Exhibit in Detroit January 
Other new models will 


These two units are powered by 


oduction - - Engineering -- Fac 











tory 





American Instrument Co. ° 


The American Insirument Com- 
pany of Washington, D. C., is plac- 
ing on the market a new machine 
for testing the abrasive resistance 
of rubber compounds. 

The constants of the machine are 
such that the wear period is long 
enough to allow close comparison 
between specimens without unduly 
lengthening the test. After several 
years of more or less continued test- 
ing, it may be safely stated that this 
machine embodies the simplest de- 
sign, gives reproducible results and 
operates at a low cost. 

The machine consists essentially 
of a drum 6 inches in diameter, cov- 
ered with standard garnet paper 
held in place by heavy elastic rub- 
ber bands. The drum is driven by 
a % h,. p. motor, a. c. or d. ¢, 
through a 40.1 speed reducer. Three 
independent levers, each weighted 





Rubber Testing Machine 


jat their unsupported ends, carry on 
their under surfaces the test speci- 
mens. These are 1 inch square by 
Y% inch thick, and three specimens 
can be tested simultaneously. The 
speed of the machine is substan- 
tially constant, and the revolutions 
are counted by a Veeder counter at- 
tached to the drum axis, but not 
shown in the photograph. The 
counter may be reset to zero after 
each test. The wear on each speci- 
men is measured by an accurate 
Ames dial gauge, readable to 
1/1000 inch. The weight of the 
lever atm is so adjusted that a pres- 
sure of exactly five pounds is ex~ 
erted on the specimen. The gar- 
net paper used is of standard manu- 
facture, and therefore readily ob- 
tainable. 

Dimensions of machine, 24 in. x 
24 in. x 14 in. 





New Time Delay Switch 
Unaffected by Temperature 


A new time delay switch, unaf- 
fected by temperature changes or 
operating conditions, has been de- 
veloped in the laboratories of the 
Lincoln Electric Company of Cleve- 
land, O., manufacturers of Linc- 
Weld motors and Stable Are 
welders. 

The operation of this switch may, 
in a way, be likened to the well- 





known hour glass, since its principle 
is the slow movement of mercury 
from one chamber to another. This 
will be seen in the sketches. The 
lower Sketch shows the switch in 
the off position with the mercury 
in the lower chamber. 

Wire connections are tapped to 
the upper compartment. In the up- 
per view the switch has been turned 
and the mercury has begun to flow 
into the other cavity through a 
small opening, As this mercury rises 
it completes the circuit at the 
various taps. By changing one 
connection to the different taps, of 
course a variation in time delay is 
secured in each switch. For ex- 
ample, with one connection to tap 
No. 1 and another to No. 2, a cer- 





{tain delay is Secured. ‘Now change 








one connection to tap No. 3 and a 
longer delay is secured, as it takes 
longer for the mercury to rise that 
high. By varying the size of the 
small opening at the bottom the 
switch can be manufactured to give 
almost any time delay desired. 

When the switch is turned off— 
that is, when it resumes its horizon- 
tal position—the mercury passes 
through a large opening into the 
lower chamber and the switch is 
ready to be used again, as contact 
is broken immediately. 

This device is mounted in connec- 
tion with the contactor switch, so 
that when this main switch goes in 
the delay switch is changed imme- 
diately to a vertical position, and 
vice versa when the main switch is 
thrown off. 

This type of switch can be built 
for an accurate time delay of 2 to 
20 seconds. Totally inclosed, it is 
not affected by temperature varia- 
tions, dust or other harmful atmos- 
pheric effects. It can be used in a 
number of applications; at present 
it is built into the Lincoln auto- 
matic induction controller, 


OHIO PARTS PUBLISHES 
COMPLETE CATALOGUE 


The Ohio Parts Company, Cin- 
cinnati, O., announces a new cata- 
logue featuring substantially re- 
duced prices on their complete line 
of parts and equipment for the 
battery man. 

New.products included in this list- 
ing, which is just off the press, are 
a new line of battery clips and the 
new No. 79 Ohio Junior Extension 
Lite. , 

According to the manufacturer, 
the latter item comes complete with 
guard, hook and reflector—all rust- 
proof. The plug is of soft rubber 
and non-breakable. Handle of 
pliant rubber is designed to insure 
against fire and electrical hazards. 
The dealers’ price is $2.04. Four 
styles of improved battery clips are 
listed. The sales to wholesalers of 
Ohio parts is handled by the Vesta 
Consolidated Corporation, with 
plants in Chicago, Buffalo, Los 
Angeles and many warehouses, 





IN NEW 
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OFFERED BY 


STEWART-WARNER 


STOPPING Power 6 times that used to 
accelerate to a given speed always 
available in accurate controlled 
response to pedal pressure ... and 
with no effect on steering 


Stewart- 
/ Warner's 

six years 

of inten- 

sive study 

of drivers 
- and Motor Cars in rela- 
- tlon to treffic problems 
- has established three 
basic fundamentals of 
goed brake protection. 
. They are: 


in accurate om- 


plification te the Anert 
modulation of pedal 
pressdre. 


1. That there is no sub- 
stitute for driver's in- 
telligence in braking. 
This. means braking action for safety'’s sake must always be 
under instant control of the driver. 


2. That application of braking force must be uniformly distributed 
to each wheel in correct proportion. 


3. That the desired short range light pedal required to shorten 
braking period necessitates power amplification. 


Three years of tests have proved these objectives have been at- 
tained in the Stewart-Warner Mechanical 4-Wheel Power Brake 
System. 


Effortless Pedal Action Controls Operation of 
Stewart-Warner Mechanical Foot 


What is the braking period? it is the period from the time the 
human brain signals a stop till effective braking action brings car 
to a stop. This period is shortened by the instant power applica- 
tion due to direct linkage and light short pedal range of the 
Stewart -Warner System, which reduces lag to a minimum. 


A woman can operate this power unit as effectively as a man. 
The muscular action required for normal braking is little, if any, 
more than that required on a foot accelerator. It is accurate — 





quicker because it is the same poised toe and foot action instead 
of hard muscular leg action. The pedal pressure simply controls 
the braking power applied by the amplifying mechanism of the 
power unit. 60% of full braking efficiency is attained at the pedal 
pressure required to start the ordinary pedal job into effective 
braking action. Thus the total breking period, which is the elapsed 
time between the driver's thought and the effective application of 
breking force, is much shortened. 


Power available for braking Is always in direct relation to the . 
load, for it is derived divectly from wheel traction. 


Stewart*Warner 
Wheel Brakes 
Offer Exceptional 
Advantages in 
Pedal Operated 
Instdllations ... 


Compared to other pedal 
operated jobs, Stewart- 
Warner linkage and 
wheel brakes offer ad- 
vantages of simplicity, 
control and dependa- 
bility hitherte unobtainable. Great reserve is obtained with 
shorter,pedal travel. Scoring Hability on these brakes is elimi- 
nated, due to rigid construction of shoes and the self-centering 
feature. There are no localized points of excessive pressure. In 
both power and pedal operated jobs the brake release is in 
direct proportion to the angle of turning, so that there can be no 
possible interference with steering. 


Phetesraphic and diagrammatic illustrations 
showing Kew trent wheel brakes release in 
proportion te angle of turning 


Independently Acting Hand Brake 


A most efficient hand brake hook-up complies with State Safety 
Code requirements — that hand brakes be operative even should 
foot or service brakes fail. The hand brakes pull directly on rear 
brakes and also operate the front wheel brakes through the dis- 
tribution lever. 


Stewart -Warner's Braking Systems are designed to keep pace 
with today’s traffic problems. They may be installed economically 
on every price class automobile, as well as motor coaches and 
trucks. They require no additional Booster devices. We invite for- 
ward-looking manufacturers to investigate. Our engineers are at 
your service. 


STEWART-WARNER CORPORATION, Chicago, U. S. A. 


STEWART-WARNER BRAKE SYSTEMS 





NOW READY... SEE DEMONSTRATING EXHIBITS AT NEW YORK:AND CHICAGO AUTO SHOW 















ow 













10 








INDUSTRY'S SHARE." 
TIN RAIL RELIEF): 


pn 


(Continued from Page 1) Brick 


Cement 
$125,000,000 annually as a temporary | Grave} 
measure of relief through special | wiscelia 
charges in addition to freight rates. rota) 


This money is to be pooled and li 
loaned to lines unable to meet their) joad 
fixed charges. cas 
Figures on the amount of rail pool | ings 
charges, as estimated from the prin-| the 
cipal automotive items, are: in In 
Motor vehicle, parts and recor 
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SWAYNE ESTIMATES iso. uig“oit‘0000 
*LPOJEUM,. secscece 
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7,611,200 
216,500 
387,500 
149,000 

1,288,000 


67,500 


139,500 
301,800 
377,000 
«see 1,853,000 
seee 2,122,200 


378,000 


$16,811,200 


here are the car- 
materials, 


o 
S 


ores, 


;, machinery, stamp- 


hed parts used by 
lassified elsewhere 
tate Commerce Commission 
the less-than-carload freight 
ses ages aaa neces oe $1,920,000! on which 2 cents per hundred- 











weight will be collected for the pool 
and the 10 per cent. that is to be 
added on all switching and lighter- 
age charges. 

The figures are based on records 
for the first part of the year, with 
later months estimated, and in- 
dicate that ‘from 14 to 17 per cent. 
of the rail relief pool will come 
from highway transport sources. 
SPEARS SALES MANAGER OF 

LUPTON’S AUTOMOTIVE DIV. 

Philadelphia, Pa., Jan. 4.—E. H. 
Spears has been appointed sales 
manager of David Lupton’s Sons 
Company of this city. His head- 
quarters will be at the company’s 
home office here, but he will main- 
tain a Detroit office at 5-270 Gen- 
eral Motors Building. 





ERSKINE EXPECTS 
BETTER CAR SALES 
IN U. S. IN 1932 


(Continued From Page 1) 


pation of the general depression. 
On top of repla@ement due to ob- 
solescence, there is the normal re- 
placement arising from the seduc- 
tive appeal of mechanical improve- 
ment and style. Additionally, there 
is always some new buying. 


For these reasons, therefore, I 
expect the total volume of business 
in 1932 will show a substantial in- 
crease in our domestic market, Ex- 


port sales are an unknown quantity 
because of adverse financial and po- 
litical conditions in many important 
foreign markets. 

The Studebaker Corporation, with 
its brand new lines of passenger 
and commercial cars bearing the 
trade names Rockne, Studabaker 
and Pierce-Arrow, now completely 
covers the motor car mafket, for the 
first time in the corporation’s his- 
tory, from practically the lowest to 
the highest price range, Conse- 
quently, we expect to-greatly in- 
crease our volume of business in the 
new year, 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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June | +179 144 8969 239 1284" 144 12447 510; 2076; + =45, +~=—-293 | 467 59} 132; ~—-289) 17] 267, «324, —=Ci«d1 595| 28490/June 
July | 134 143/ 9538 304, «(12491 1c0' «12924, 725] ——«2279) 58) 288] lil (648 Ti; «129; «301 9| 231; 333) 12) 548 30085|\July 
August | 12-186 = «8951, 264 NBG] 125, 11573, 733|—«1825| 25] 287] 8 609,58] 117, =~ 248] S207) ~—«260 8| 441; 27032|August 
September | 130 110 8814 229, 923] —101| ‘10838, 642; «1866 37, 174] 12|_—«622 68, 109/292 4| 236, -261| «| ~—=—«493|:25967|Sept. 
October | 157 148 98704) 233 988] 116; 9594 768 1691 39,226] li; (578 44," «121{— «308 4| 214, 227; 6| 518) 24695/October — 
November | 95 70 4833 161 717} 105, 6155, 625, 1067 34 145 9| «412 46 83, 198, ss ]S159, 119) ~—S3|'-—S «508, 15546 November 
Totals | 1637; 1615, 95347, 2372; 12878] 1391; 133858; 6416; 20053} 419; 2800] 51; 4838; 717; 1320| 3345; 181] 2428; 2674; 150; 6163/300653| Totals 








Essex, FWD, Fargo, Paige, Relay and Rugby are now included in the Miscellaneous Column. 


Returns for today: 


Colorado, Mississippi, Tennessee and Wyoming 





Final Revision Complete New Commercial Car Registration Statistics, Nov., ’31 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town tists, or lists of owners in any given section, may obtain these 
by addressing any of these three companies. Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 

Comparative figures for November, 1930, will be found on Page 11. Commercial Car 




















In this table 48 states and the District of Columbia 









































































































































Registrations do not include buses. 










































































































' ' oe 
ea | ~ a| 3 3 
States 3 gz & = : £ £ d s a3 : States 
2|22| 2 |a8| 2 | 3 $2 | Se 3 

Alabama | 167 1 11| 5 76 13 91 3] 2 8 1 5| 1h 4 2| 4) 394 Alabama_ 
Arizona | 22 4| 23 1 | 1 1| l 1) 1| 1|_55|Arizona 
Arkansas | 1 51 i 1} | 43 1 9 | | { | | | | 1) | | 107|Arkansas 
California | 4 3|__267 5, «| 2,7 SSSCiT|SC*~“‘é ‘dS 6 23| 9 3 i7| l "| 10 ‘|___ 52) 1068/Calif. 
Colorado | 36 1| 80 3 8 | 1] 2 Ss 2| 1| | 4| _139|Colorado” 
Connecticut | 3 1 96) 4) 28 | 16-129 24) 24| 5] 14) 20) 1 4 7 l 7 3] | 10, 396|Conn, 
Delaware | 2 9 1| 15 1 | | | 1| | | | | | | 2| 31\Delaware - 
a a 136) 3, __—«*185 a 2. Sg ee | i. - _ | _2|_—-285\Florida _ 
Georgia | 1 oa 1 a8 99 oe ng re aie 93 a | | 4 | 1 2 1) 219\Georgia 
Idaho ' 25 WE € 2 | pac 31 eae 1) | | | 2 | | | | | 1| | | 65 Idaho 
Niinois | 4 171 22 6; SCOTT, — 9) 3| 1] ‘| 3] 3] 1 _17| __536|Ilinois 
_indiana | + 67 3 8 | | 80 9 12 | | j 2! | 3] 5| | 2| 5| | 3; 203 Indiana 
lowa | ee ae 320 | ed ee ee “1. a —. eo 4 300Towa 
Kansas | __ 66 4 ’ 6} > __ 108 ott 2 9 ay | care oe | an es 1 se 1 bo 202 Kansas _ 
Kentucky | . -—. +. =f a ll ~—ClSsSC=*YT ct 7 l I 4| 10 l [1] 265/Ky. 
Louisiana || | CC CSC“‘«é‘iL:C(“(‘;‘SSYY~SC«ST;"CSC*dTO ae ee ee Y a... . 2 | nt 
Maine | 40 27 _—«13] 1 56 I 8 | ] 3 l 6; sd 1| | 140/Maine 
Maryland | 6 2 7 95 14| 3 by Bj 15) 2] 10, 9 | > a 3 ‘5[ 275 Maryland 
Massachuseits| 19 ~—s 6|_—i166 4 43 | 6 313 50 41, | 10) 24 4| 1 10} 9 1| | 28, 735|Mass. 
Michigan | ~__ 150) 2 18} —i«,SSC« 20 37, 1| | a 2 11| | 2; «| ~~—S=«|~-«iS 43 /Miichigan 
Minnesota | pt 185, 185 5 38 2| 2| 13 | 1 7 | 4| 6 | _3|_—-375.Minn. 
Mississippi | a mere ees a 38) 1] 8 } — ~| coe | Ps | 2] —«87|Miss, 
Missouri | . 171 ‘Sj 22 | 10,205, , «17 34| cee 6| ] | 6 | ] 2| 2' |__18| _ 498|Missouri 
Montana __i| | eae. fk 1| ] 28) 1 3 | | 4 ] ] 1] 1| 1 ] | 60/Montana 
Nebraska | 65 2y.COt(‘zt!!SC«*S' 26 | [| | ! 2| 3 2 | lj 174|Neb. 
Nevada | 4 l ly a “ay | l 3 | | 1| 21 Nevada 
New Hamp. | ; 37 4 1| 1 39 2 5] 1] 2 2| l l 1] l 1| | | 86.N. Hamp. 
New Jersey | 2 5) 172 3 31| 8) 241 65 36, i] 10) 3] ~ail 1 yC~«SY 7 5 |___20|__650\N._ Jersey 
N. Mexico | a tn oe ee ee ee re 
New York | 13 28, 429 38} :129) 8723] —iS,ssC“‘éa©€CUCTCOOC“‘ SCO#C*‘«=™Ty 17 42, «19 23} 14} | 46|_«1890\N. York | 
North Caro. | i | _ 142 6 10| 1; 166, —=«20) 9| | 2| 3 | — . | 109, 472\Nor. Car. 
North Dak. | | | 6 3] | 19) I 8| | | | l lal | 39\N. Dak. 
Ohio ; 6 2| ‘159 2 34| | 27 «=—o;_si(‘éiw|T:COW#~C*@S 3| | 24) 1] 2| 11} | 20 2| | 19} 636/Ohio 
Oklahe. | | i 98) 3] | 8 8) 8| | l 3| l | | 1] | | 1{ 207/Okla. 
Oregon eens ___ 46) | 4 1| 69) 3} 4| | 1| | 1 l 3] | | | 4, 136'Oregon 
Penn'vania | 14 11 363 11; 10r} 7 «591 43; 109) 5| 23| ] 36 8| 18} 26 | | 30, 20) | 41/ 1457|Penna. 
Bhode Island| 2 | 23) 2 7| 3] 6) 6| 1] 1| | 10) I) 2 [| 130|Rho. Isl, 
5. Carolina | | 72 8| | al 5] 5] | ij i 3] | | 2| 190)S. Car. 

S. Dakota | l [27 ey | | 2a] l 8 | ] l 2] | | | 69\S. Dakota 
Tennessee | | | 2 | ~e 57] 4) 12 | 1] | 2| | 4] | 2) 2/ | 1| __191/Tenn. 
Texas cf 300] 6 249) ii 59 | 9) 6| 2| 5| | 6) 669|\Texas 
le | 4 | ‘ CS 7 | | on | ae | | | | __71/Utah 
Vermont |_| [17 [6 ee eT [| 2 | | 56|\Vermont 
Virginia | 1| 1 158) 17} 5) 117 16, 10) 3] 2] 8) | 2) | | 24! 364|Virginia 
Washington | | | __:19 ] 4| ~ 36, 3 9] | | 1 5] res | 6| 86 Wash. 
W. Virginia | 45 4 9| 8) 12] | |. 8) ed ee ne 
Wisconsin | oe TAF 9) ml 16| | 1| 10) rT 4] | | 6 | 12/290! Wi. 
oot | | | ¥ 4 | | | | | ae Po ae 
Dist. of Col. | 17 a... -—.. 2, a an... 1... tM ed a een ee ees ee ee 

Totals | 95| 70, 4833; 161; 717) 105, 6155) 625  1067/ 34) 145)" 9} 412 46| 83; 198] 2) 159 119) 3} 508] 15546] Totals 

















AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY 6, 1982 


WESTINGHOUSE’S duction motor and a double reduc-| resistant to wear and shock loads. | rication in a forceful way, The let- HUPP DEALERS 
. |tion, non-planetary type helical| All gear and pinion shafts are sup- | tering is in vivid red and blue on a al 


gear speed reducer built onto the|ported on roller bearings. By a : ; 
NEW MOTORS AND one-piece motor frame, forming a|simple splash system of lubrication | W4ite background and its message FROM FIVE STATES 
sturdy and rigid assembly which is| all moving parts of the speed-reduc- | is so forceful that it almost makes 


SPEED REDUCERS supported entirely by the motor feet. | ing mechanism and one motor bear- | the customer ask to see the diagram - SEE NEW MODELS 









An outstanding improvement in| ing receives a supply of oil continu- | of his car. 
motor construction incorporated in | ously during operation. The display stand is intended to 












A simple, compact and efficient| these unit drives is the pre-wound ao 7 be placed at the pump island, so that (Continued from Page 1) 
arrangement for powering various|primary core which is separable the car owner can see the chart of : 
motor-driven equipment which op-| from the stator frame. This feature CHEK-CHART BRINGS his car without getting out of his|}®%d Sales Manager S. L. Davis of 
erates at reduced motor speeds is| makes possible economies in motor OUT BADGE AND seat. The top turns easily so that} the Gambill Motor Company. 


afforded by new unit drives now! operation and maintenance, and in 
available from the Westinghouse| repair parts stocks. 

Electric and Manufacturing Com- The speed-reducing mechanism is 
pany, Nuttall Works, Pittsburgh, | fully inclosed in a two-piece hous- 


DISPLAY STAND) oth sides of the open chart can be/ It was announced that the formal 


anciecnentseelibadinan readily seen. The complete stand : 2 

[ weighs twenty-five pounds and the ene . _ ae ee: 

The Chek-Chart Corporation,| oyeral) height is forty-four inches| he public in this territory will be 
Chicago, Ill., has brought out two/and the top rotates on a three-| made next Sunday. A complete line 











Pa. ing which is bolted to the motor 
These new drives, which are| frame. merchandising aids, a salesman’s|@uarter-inch pipe standard. of these cars for the showing to the 
known as gearmotors, consist of The desired reduction of motor bad d a display stand It is believed that both of these| dealers was on hand at today’s 
” play 3 merchandising aids can materially|function. It was also made known 


speed reducers combined with mo-|speed is obtained by helical gears 
tors forming self-contained units/ and pionions, the teeth of which are 
only a few inches longer over all|cut to a high degree of accuracy by 
than motors alone. the hobbing process. Heat treat- 

Each unit includes a Westing-| ment by the BP “tough-hard” proc- 
house type CS general purpose in- ‘ess makes this gearing strong and 


The badge is three inches in di-| assist any service station in putting] that between now and Sunday the 
ameter and intended to be worn| over a campaign of specialized lub-| owners of Hupmobile cars will be 
on the coat lapel of the service sta- | rication because it brings something | accorded the special privilege of 
tion attendant to call the attention} continually before the eyes of the| viewing the new models privately at 
of the car owner to specialized lub-! gasoline customer. dealer places of business. 














New Commercial Car Registrations, First 11 Months, 1930, by Makes, Months 

























































' © 

>. » on 4 

oe £ £ e B+ , wey ‘ g 
Months rE E ; t LS 5 f Ex $ = 4 Months 

a= | 6 |a® Be z i BM ES] & 
January | _157| 248; 8751, ~—251| 1606] —:169|_ 13220, —727|_—«1836| 28, 344] * =| = 698, = 145) 95; 100; 241] = 411) «130! _—-62|_:1012| 30231|\January 
February { 135; 235; 10327; = 207; «=«:1267| ~=—162; 14198; = 535) «1927 31, 298] ~* =| ~~ (565 74 155 86 220} 318; «160, = 44) «=: 902| 31846 February 
March | __ 195, 384] “13011; —«264|—«:1595] 228] 19546, 936, «2364 43,452] ~*~ =| +682; ~—«106|— «265, 99] 223] «408; 246) —8B|_—«1053| 42188,March 
April | 216; 492| 14054; ~—-300 0| 1682] 252| 21733; 1242) 2739) 67 566 | * | 903; 147 314 95 198] 480; 298| —67/—««:1152| 46997 April ae 
May } 212; 542) 12790, 373; «1504, «213; 19743; 1191; —«2531| 49,717] * ~~] 738] 147; 306,112; 168] 452/216; ——71|_1130| 43204 May 
June =~— (| _—si182j='s«479| «9762; =| 1112] ~—=S*158| “15661; 889, «1915 53, 446{ * | 582; 109, 207, 101105] 412) 200,47’ —«834| 33515 June 
July —s—é‘zL:«S=«éK4——«386| 10949] —«337|_—«1078| ~—«208| «19832; BB1|_—« 2471; S48] =SSTT] Ss; 584] ~— 100,266, 88,114] 459/215, 80,1008) 39877\July —_ 
August | 171; 251; (9548) 276; 705] 142) 17078; - 604; 2217) 45, 405, —s«3|~Ss 436] ~=— 102184; 83, B84] «398,170; ~—41|_—«866| 33809 August 
September | 170;  191/ 9714, 217, 1014| 155, 17524; 593.1827; ~=S«58| = 360] ~—Ss| S402) S92) S172; 100,83] 317; «138; 28|_—«745| 33902\Sept. 
October | 186; 264) 8477/44, 1738] ~—«1'74)~«*18151| 676,177; —CSB| S81] |S 855|_S | S177, 195|_ 99] 321] 120, 33|__775| 34224/October 
November | 119{ 204; 5457|—«137| —«1243]—=«*45j «11470; 378) —«1145) 30; «211 | 1; 256 62; 100, ~—«248 56| 225, 65| 22) 434) 21998|/November 

Totals | 1937, 3676 112840; 2767; 14544] 2006) 188155, 8652; 22769,  510| 4767] 10; 6201{ 1165, 2241, 1307; 1591] 4201| 1958 583] 9911|391791| Totals 


| 


__Easex, FWwo, Fargo, Paige, Relay and Rugby are now included in the Miscellaneous Column. “Included in the Miscellaneous Column. 


F inal Revision Complete New Commercial Car Registration Statistics, Nc OUv., °3 O 


This table is repeated for comparative purposes only. Figures for November, 1931, will be found on Page 10. 



















































































































































































‘ FF g 
ct a 4 
. 8 Es © a £ a z & 4 
States 2 os be me 2 = c o ¢ 3 States 
5 é £ = = e s = 3 5 ° 
< a” a ml Dn w =~ | & 
Alabama, 30 | 8| 376 | l 25 | 23; 332! 18 98 1 2| 5 10 3| 4! 1! 928\Ala., °30 
Arizona, 1930 | 34 5] ee ee eo a a oe | 1)  83'Ariz., *30~ 
Arkansas, 30 | | | 24 3] ae) : = ee ee Oe | _75|Ark., "30_— 
Calif, 1930 | ‘12 5) 397] 3 98 | 6; 1187] 49} 35) 3 16 2 22 | 3; +15 2 4, 78, 1998/Cal., °30 
Colorado | | 68 | ibyStsti“‘(i‘z;*édSSTCO CONG 7 ; 5. A i; QV || 2| 260|\Colorado— 
Conn, 1930 | 2 5 67) 12) 3; 6 is; 67) a a a ee 3| | 14) —-396\Ct., 1930 
Delaware, °30 | 1| a — | l eee ae ee ae ee ae” hd le: ; |  d|  60\Del., *30 
Florida, 1930 | S| Si Ss OB]C(‘SW)|#*SOUOC+CTYCOO#OC+«é|~SCéCéC (<$#,SO|(C“ #$#R’NC&ALYSCS—C“ (CS re | “| l 2 i= oa | 427|Fla., 1930 
Georgia, 1920 | 1 | 57 =. 135 1 5| | 4 | l | 209'Ga., 1930 
Idaho, 1930 | l 43| | 100, 1 14 F | mR a 1; +2) + 170|/Idaho, °30 
Illinois, 1930 | ry | 240 34] | 61f 13, 385, ‘6 44/ 2 | | | 7 4 [28] 33H, 1930 — 
Ind., 1930 | {|S 6 i iy | iy 4 15| a ad 8| _253\Ind., 1930 
Towa, 1930 | l 129) lj 22] 1; ‘160 7 51| 2 9| 6 [13/408 Towa, °30° 
Kaness, 1600 [toga a2 Kan, 90, 
Kentucky, '30| | 7 102| 1 23 | 7 iy SSC l : 1 4| l 1| | __2| __:334/Ky., 1930_ 
La., 1930 oe ae 6, | (6; | iy 4 31| oor: | 1[- 3 l - 1) 342'La., 1930 
Maine, 1980 [|| aa ae ane, °36 
Maryland, °30| 3| 5 69| 1 18 | 2; —«:182) 5| 20 3 l 2| | 12 |_| __—«6,_—«339/Md., 1920 
Mass., 1930 | 12| gf 105, a G12} 480) 23] 81 2], 3 16f | 2| |__10| + 814/Mass., '30, 
Mich., 1930 | 5 4,190, ——is|SsCYSSCCS 13; 22| 5 | —6| 1| 1| 1 | _23|__840/Mich., °30 
Minnesota, “30,” ——O|s|SsQDT|—sC*S 27, —Ss2|SsCi|_—s*1 47 eae iy Vy 3 | 9|_515|Minn., °30 
Mississippi | _—| | _78| | 2| | a2 7 ct. | 1 | | | 1| __176|Miss. __ 
Missouri | l 8, «228 8) 33; —SCS|StC«C:CSC*«*S 30) 3 2 5] 1| 3] 10; 729\Mo., 1930 
a EE | ) es | ee | ee es | ee ! | 1| 1| 3| | 4| 82/Mont., "30 
Nebraska, "99 [T1020] a Oa SNe, 750 
Nevada, 1930 | l = l 4| [ 23) 2) 1 l i ‘| ] | 1j__41\Nev., ’30— 
N. Hamp, 30; =| ee a ee ee Ls 2| l l | 1| | 114|N. HL, ’30 
N. Jersey, ’30 | 9| 9| 150] 5] 76, 4 368, ~~«17 49) 7 l 5 1 14| 1; 23; 1| 31| __789|N. J., °30 
N. Mex. 30 | 1. 34 1 1] | 68 5] | a eo a oe | |__113\N. M., ’30 
N. Y¥., 1930 30 | 3 48| 385] 16, 1396) 14] ‘Wilt ~~ 39] 74| 1| 5| 57 27] 6| 26) 2| 4|___47|_—-2096'N. Y¥., °30 
North Caro. | eco intel pa eer heaped eta vere el rl l | | 2} 1| | 6| 334\N. C., 30 
N. Dak, 1930 || | 13 a ee 13| | l ] 1| ] ! | 1|__52/N. D., a= 
Ohio, 1930 | 0 aa ar | 3 5) -20y.—Ss=i«i|SsC«i|~Ss«édAY”SCsCi«édA'Y,sSC—«388|_ 1060, "310 
Okla. 1930 | he 3] 4 27 | 8,194] 10 19] . = l 2| 6 1| 3| 1] 3] «375, Okla. =) 
Oregon, 1930 | | eG a ee Ct ee 4) | | “| 4| ] 1| | | _5|__:194/Ore., "30 
Penna., "30 | 24] 26; «3.88 10; 219] 11; 1036; 35; ~—=«*109 4| i1/ 25 35 | 7 50| 6| 2| 49] 2120/Pa., 1930 
Rhode Island | 2| 21| ae. sh | 2| | | | | 3|_131/R. 1, °30 
8. Car., 1930 | } | 107] l a es ee ee | | | 1| | | 3} 213\S. C., '30 
a | | | = © a | =&© tv! ww | 8 Fant cae faccadiedt canaiecticice cia a 
Tennessee | 2! 74| | 6} 5) 100} a an | | 3 1| 3) | | 1| 218)’ 218/Tenn. . 
Texas, 1930 | | 1; 445) fl Ba, 3 SM” 33 85) | 4| 1| 7| 5| | 6; 1206\Texas, 30 
Sk Et ee a | a a ee 1} l | | 1[_150/Utah, °30 
ee. ee a a ee | | | | | | 7ilV¥t, 1930 
Virginia | 5| 1| 517i CCS J | 2] 6] 1/ 2| 442/Va., 1930 
Washington | | ! 26| | , at a ee 7 | | | 2| | 2) 1| | 1{ 127|Wash., ’30 
Wet Vs.) #F iif, ow 2 a °&x=- om TT #7 7 2| 1 7 ~~ | 3| 247\w. V. 30 
Wis. 1930 | i | 164 4 se lhl |hCUd 2] 7] 3] 1| 2| 9| _579|Wis., *30 
Wyoming | | F | 2] | — 2| | ] l | ] 2| | |  33/Wyoming 
D. of Col, *30 | Rin eh Get eia Mo 2s ae. ee a ee 2 | j 4) | | 4; 163|D. C., ’30 
Totals § 119, 204) 5457, +9137, 1243} S145] 11470; = 378; =—1:145| 304 - 211) 1; . 256) 52; 100; 248) 56, 225, 65,  22| 434| 21998] Totals 
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Basic Autome hi\e Credit 


Facts Discussed by Lord 


(Continued from Pare 3) 


a bank must analyze the trend of 
business to the best of its ability, if 
it wishes to be successful, and the 


automobile industry is one of the|banker, he should 


most important pacemakers in all 
industry. 

I am privileged to give you the 
following views of automobile execu- 
tives and I believe that if we, as 
bankers, study them, we may find 
a way to be of tremendous assist- 
ance not simply to the automobile 
industry, but to its suppliers and 
to the millions of people who are 
directly dependent upon it. 

B. E. Hutchinson, vice-president 
and treasurer of the Chrysler Cor- 
poration, says: “It is suggested that 
bankers can help the automobile 
industry very materially in their 
contacts with automobile dealers. 
for instance, they can do a great 
deal in the way of encouraging the 
dealer: 


“To 
methods. 

“To co-operate with manufactur- 
ers who, like the Chrysler Corpora- 
tion, give the dealer the best prac- 
tical advice on conducting his busi- 
ness and keeping track of costs as 
well as Sales. 

“To conduct his used-car business 
on a sound basis. 

“To realize the importance of his 
retail business in the life of his 
community. 

“To take an active part in the life 
of his community as a means of 
widening his contacts and pros- 
pects. 

“To improve himself and the mem- 
bers of his organization by taking 
advantage of such things as the 


practice sound _ business 


salesmanship course oifered by 
Chrysler Corporation.” 
Here are the views of Alfred 


Reeves, general manager of the Na- 
tional Automobile Chamber of Com- 
merce: 

“The real difficulty has been to 
develop dealers into better mer- 
chants. 

“A large number of our manufac- 
turers have been working with their 
dealers for years. Some dealers are 
receptive, while others accept the 
help as some interference with their 
normal conduct of their business. 

“Dealers will be better risks for 
local bankers when they are willing 
to accept the guidance of manufac- 
turers, and particularly of their 
bankers, the former because he 
knows the industry and the latter 
because he knows local conditions. 

“Ask the dealer to have proper 
accounting methods. 

“Insist on better merchandising of 
used cars. By that I mean not alone 
taking them in at a proper price, but 
that a dealer should not fool himself 


as to their value, when the time 
comes to sell them. 
“Suggest to the dealer that he 


refrain from drawing out a dispro- 
portionate amount as salary. 

“Unless they appear to be radi- 
cally wrong for his territory, the 
dealer should be willing to carry out 
the suggestions of manufacturers as 
to advertising, sales conditions and 
selling plans generally. 

“TI think bankers from time to 
time can help improve the situation 
materially if they will refer occa- 





sionally to its importance in the 
community as a _ circulator of 
money as a builder of real estate 


values, as an efficient means of 
quick transportation for inhabi- 
tants.” 


William J. McAneeny, president of 
the Hudson Motor Car Company, 
believes that: 

“First of all, I do not think there 
is any group of merchants that 
should be classified as bad credit 
risks, and I think the classiflying of 
automobile dealers as such is unfair 
and that statements of this charac- 
ter are unwarranted, not conducive 
to good feeling or likely to hasten 
the return of a prosperous condi- 
tion. 

“It would not be fair to classify 
bankers as bad business men because 
of the many failures among them 
during the past two years. 
~ “The merchant who succeeds as 
an automobile dealer must know and 
attend to his business, which has 
developed complexities not antici- 
pated by the great majority, nor 
understood by a large proportion of 
those who have failed. 

“To remain in the business, an 








automobile .dealer must be a good 
merchant, afd, un he is and will 
qualify to tt satisiaction of the 
ndividually be 
considered a bad credit risk. 


“I believe, if bankers could pro- 
mote the encouragement of individ- 
ual consideration and cance] out the 
effects of statements derogatory to 
the automobile dealer as a class, it 
would be a worthy effort.” 

R, S. Cole, vice-president in charge 
of sales of the Hupp Motor Car Cor- 
poration, suggests that: 

“There are many responsible motor 
car distributors and dealers through- 
out the United States who are justi- 
fied in expecting help and co-opera- 
tion from their local banks. If this 
financial help is even to such men, 





the bank should be vitally interested 
in the progress which is made each 
month. By a careful study of month- 
ly profit and loss statements, the 
banks can keep in constant touch 
with the progress being made by the 
distributor or dealer; it can be read- 
ily ascertained where the profits 
came from and where the losses take 
place.” 


William Robert Wilson, vice-presi- 
dent and general manager of the 
Reo Motor Car Company, believes 
that: 

“The commercial banking busi- 
ness can assist the automobile in- 
dustry: 

“1. By discouraging 


the dealer 





openness EE Te 
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capital and experience. 
, “2. By assisting in promoting this 
year’s. local automobile shows, 


fidence if properly conducted. 

“3. By facing the fact that recent 
experience has demonstrated that 
losses on automobile paper during 
the depression period have not ex- 
ceeded normal experience, a con- 
clusive answer to the question of 
unusual risk in connection -with 
such paper. 

“In our own industry, we can’t 
help but feel that the ceaseless 
forces of wear and tear are bound, 
sooner or later, to bring about a re- 
turn of buying.” 

C. W. Avery, president of the 
Murray Corporation of America, in 
a brief but trite statement, says: 
“The bank should have the same 
relation to industry that the elec- 
tric storage battery has to the auto- 
mobile engine. Under certain con- 
ditions, the engine produces more 
electrical energy than it requires. 
The surplus is sent to the storage 
battery, which stands ready to sup- 
ply energy in varying amounts, un- 
der changed requirement conditions. 
Money is stored energy.” 

From these statements it will be 
seen that there is a general im- 
pression to the effect that bankers 





are inclined to classify all dealers as | 


bad credit risks. How this impres- 
sion has arisen, I am at a loss to 
say, but it is certain that it must 
be corrected. 

Surely, no banker can find fault 
with the suggestion that each dealer 
be considered on his own merit! 
Sound banking dictates that this 
should be done, but if this criticism 
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as 
they will contribute to public con- 












industry will serve to bring about a 
better understanding, we shall all 
have cause to be grateful. 

If bankers can assist in making 
the dealer a better business man, 
they should obviously do so, not 
only for the good of the dealer and 
for the good of the industry, but 
for their own good. 


LEADERS ACTIVE THIS 
WEEK PREPARING WAY 
FOR NEW YORK SHOW 


New York, Jan. 4.—In preparation 
for the National Automobile Show 
in Grand Central Palace January 
9 to 16, a series of interesting talks 
before organizations has been ar- 
ranged. 


Alfred Reeves, general manager 
of the National Automobile Cham- 
ber of Commerce, will address the 
Kiwanis Club at Hotel McAlpin on 
Wednesday at 12.30 o’clock. Thurs- 
day, Alfred H. Swayne, vice-presi- 
dent of General Motors Corporation, 
will address the Rotary Club at 
Hotel Commodore at 12.30. The 
same day and at the same hour, 
George F. Bauer, secretary of the 
National Chamber of Commerce ex- 
port department, will speak before 
the Lions at Hotel Astor. 


There will be considerable broad- 
casting of “Automobilia” during the 
week of the National Automobile 
Show. Certain sponsored programs 
on various stations will be devoted 
to entertainment relating to the au- 
tomobile or to the show, while a 
special] daily broadcast program 
has been arranged with the Colum- 









System, Station 

WABC. This includes the follow- 
fhg: 

Saturday, January 9, 9.25-9.30 


A. M.—Alfred Reeves, general man- 
ager National Automobile Chamber 
of Commerce. 

Monday, January 11, 11.55-12 
Noon—Alvan Macauley, president 
National Automobile Chamber of 
Commerce, 

Tuesday, January 12, 11.40-11.45 
A. M.—John North Willys, United 
States ambassador to Poland. 

Wednesday, January 13, 11.40-11.45 
A. M.—Capt. Eddie Rickenbacker, 

Thursday, January 14, 11.25-11.30 
A. M.—Ernest H Smith, executive 
vice-president American Automobile 
Association 

Friday, January 15, 11.40-11.45 
A. M.—Roy Chapin, chairman of the 
highways committee of the National 
Automobile Chamber of Commerce. 

Saturday, January 16, 11.55-12 
Noon—Alfred P. Sloan, Jr., presi- 
dent General Motors Corporation. 


OAKLAND DEALERSHIP 
ADDS TO ITS SERVICE 
Jersey City, N. J., Jan, 4—Mas- 
soline Motors Corporation with 
service station at 700 Communipaw 
Ave., distributor for Oakland- 
Pontiac cars, announces a new 
policy of owners’ service daily from 
8 a. m. to 9 p. m. This new plan 
will make it possible for many 
people who find it incovenient to 
use their service station during the 
week and are forced to come in on 
Saturday when the service station 
it usually filled to capacity accord- 
ing to M. F. Bruney, service manager. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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Still time to sell more 


Many manufacturers in the indus- 
try who want to do more business 
at the New York show have ample 
time for the preparation of copy 





Tuesday 


Thursday 
Friday - 


Automotive Baily News 
NEW YORK 


AND 


CHICAGO 
SHOW ISSUES 


-— PUBLICATION DATES 


NEW YORK 
Saturday - - - - - January 9 
Monday - - - - - 
- - +--+ January 12 


Wednesday - - - 


Thursday - - - - January 14 
Friday. - - - - - January 15 
CHICAGO 
Saturday - - - - - January 30 
Monday - - - - - February 1 
Tuesday - - - - - February 2 


Wednesday - - - 
- - - - February 4 





Write for literature giving details 
of extra distributions at hotels, at 
the shows, dealer meetings, conven- 
tions, etc., also extra mailings to 
dealers, jobbers, fleet owners, etc. 


Closing Dates: Two days pre- 
ceding dates shown. 
vance notice giving exact size 
of space, copy will be accepted 
up to 9 a. m. one day preceding. 
















January 11 






January 13 










February 3 






February 5 









On ad- 








and layouts for the issues of Auto- 
motive Daily News. Get your copy 
to us two days before publication 
date and it will be in time. 
be seen by thousands who attend 
the show and thousands who are 
unable to attend. 


It will 


As in the past, Automotive Daily 
News will be the only business 
paper, with up-to-date news and 
features, to be distributed at hotels, 
dealer meetings, at the show, ban- 
quets, conventions, etc., every day 
during show week. 
more dealers and want to sell more 
goods, do it during the show, when 
interest is hot, when more in the 
trade will seé your copy. Cests no 
more than regular issues. 


If you want 


